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- SOUTHERN DEALERS CUT CAR STOCKS 


Dividend Payments Hold 
Close to 1929 Records; 


Accessory Total Higher 


Wisdom of Building Up 


Large Cash Surpluses Is 


Demonstrated This Year; Substantial 


Gains O 


EW YORK, June 25.—Co 


ver 1928 


mpilation of statistics on divi- | 


derd payments by the automotive industry in the first 
half of 1930 reveals some startling facts and shows con- 


clusively that the financial c 
tinues to be sound and that i 


current period of curtailed production. 


Here are the outstanding facts 
revealed by the compilation: 

1. Aggregate dividend payments 
of twenty-two accessory and equip- 
ment companies were greater in 
the first six months of 1930 than 
in the corresponding period of 


year. : 

2. The difference between the 
1930 and 1929 payments of seven- 
teen passenger car and truck com- 
panies is accounted for entirely by 
the lower payments made by 
Gene. >| Motors, which thus far in 
1930 made no payments of extra 
dividends as was the case last 
year. 

3. General Motors payments this 
year were $30,450,000 leses than a 
year ago, while the aggregate for 
thirty-nine automotive companies 
declined only $29,954,467, showing 
that, aside from General Motors, 
dividend payments tthis year have 
been larger than in 1929. 

While the outlook for the rest of | 
the year continues to be somewhat 

uncertain if the expected business 
revival materializes in the autumn, 
as inticipated there wall be practi- | 
cally no further revision of dividend | 
payments by the industry. 


The wisdom of the policy of 
building up large cash reserves for 
just such times as the _ present, 
which kas been pursued by the au- | 
tomotive industry for some years, | 
is plainly demonstrated by this sta- 
bility of dividend payments this, 


year. Payments in numerous cases 
have been made out of surplus and 
this in itself is one of the best in- 
dications that the industry is cer- 
tain that the revival in business 
generally and the automotive in- 
dustry in particular, will follow the | 
normal curve and begin its upward 
turn within a short time. 

While it is possible that a few 
more dividend revisions will be 
necessary before the end of the 
current year, such action will be | 
brought about only because of un- 
certainty regarding next year. 
and will not be the result of the 
business for the rest of 1930. It is 
already pretty clearly established 
just to what extent the produc- 
tion and sales of the industry will 
decline for all of 1930. With the 
first half nearly finished, it is 
then pretty evident just what 
may be expected in the second 
half. 

But :t is the outlook for 1931 that 
the industry is now turning its at-| 
tention to. And, from all current 
signs, next year will see one of the | 

sharpest recoveries in the history | 
of the industry. It is the apparent | 
certainty of such an upturn that “i 


(Continuea on Page 2) | 


MENGEL BODY FACTORIES 
CLOSED FOR TWO WEEKS | 
Louisville, Ky., June 24.—The two 
body parts plants of the Mengel 
Company, Louisville, closed Satur- 
day, June 21, to reopen on Mon- 


day, July 7, the interim being used | 
for taking inventory, 


| per 


| from 


| falling off in sales in the first 


| the first 


ondition of the industry con- 
t is fully able to weather the 


> 


MOTO METER WILL MAKE 
COMPLETE LINE ABROAD 


New York, June 25.-—A complete 





Gauge and Equipment Corporation 
| will be manufactured in Germany, 
| France and England under agree- 
| ments effected there by the com- 
| pany’s president, R. G. Martin, who 
| has just returned from a six weeks’ 
| business trip through Europe. The 
present plant in Frankfort is being 
|expanded and the Paris distributor 
will undertake panels, horns and in- 
| dicators, as will the London agent. 

“As in the case of all other Amer- 
| ican industries interested in the 
| manufacture of motor cars, we will 
|be forced to take man power and 
capital to Europe if we are to meet 
| foreign competition under the terms 
|of the new tariff bill,’ Mr. Martin 
| stated. 


W YORK, 


lime of products of the Moto Meter | 


‘LARGER PRODUCTION 
| AIDS NASH EARNINGS 
| 


New York, June 25.—Financial 
circles are estimating that the 
Nash Motors Company in_ the 
quarter ended May 31, 1930, 
earned substantially more money 
than in the preceding quarter, 
although it is not believed that 
the dividend was covered. 


It is estimated that the produc- | 


| tion in the May 31 quarter totaled 


|around 18,000, as compared with 
115,000 in the preceding quarter, 
{when the net income was $1,782,- 


1512, or 65 cents a share, as against 
| dividend requirements of $1.50 for 
the quarter. Earnings last quarter 
may have reached around $1 a 
share. 

While the $3 dividend require- 
ment for the first six months will 
not be earned, 


year with a surplus of around $40,- 
000,090, out of which the 
divit.end deficit could be made up 
without 
financial structure. 

| In an earlier statement this year, 
C. W. Nash. president, said that it 
was for such times as these that 
‘the company had built up such a 
large surplus. 
dividends for the last half year 
will come up at a meeing of direc- 
tors in July and at that time the 
board may decide to conserve the 
cash resources by reducing the 
dividend. 


INTERNATIONAL 

GETS BIG 

Hartford, Wis., June 25.—The In- 
ternational Stamping Company of 
this city is working on a large order 
of automobile mufflers for the G. 
A. Roth Manufacturing Company 
of Hastings. Neb.. manufacturer of 
the Red Cab products. The muffler 
is of a special design to work in 
conjunction with a heater to be 
used on Model A Fords. 


STAMPING 


RETAIL TRUCK SALES IN MAY 
11 PER CENT. 


N 


BEHIND APRIL 


June 25.—With returns in from twenty- 
one states and the District 


of Columbia, new com- 


mercial car registrations in May are indicated to have been 
about 11 per cent. below April and 19.4 per cent. below the 


corresponding month of last y 

The 
run higher in relation to a year 
ago than passenger cars, the regis- 
trations of new cars in these same 
states having been off about 24 
cent. in May, although about 
the same as in April. 

The fact that the rate of decline 
a year ago was greater in 
May than in the earlier months of 
the year had been expected, in view 
of the high level at which truck 
sales held in the early months. The 
uar- 
cent. and for 
four months, 8 per cent. 

New truck registrations in the 
| twenty-one states and the District 
of Columbia in May were 15,722, as 
compared with 17,819 in the pre- 
ceding month and 19,528 in the cor- 
responding month of last year. 

Registrations of both the Ford 
and Chevrolet commercial cars 
showed substantial declines in 
May, in the states reporting thus 
far at any rate, after having held 
close to the 1929 levels during the 
first four months of the year. 
Ford sales totaled 7,016 as against 


ter was only 4 per 


(Continued on page 8) 


ear. 


sales of trucks continue to* 


PACKARD ELECTRIC SHOWS 
PROFIT FOR FIVE MONTHS 
Cleveland, June 25.—The Pack- 
ard Electric Company (manutac- 
turer of cable and wiring harnesses 
for automotive and aviation indus- 


try) reports for the five months 
ended May 31, 1930, net profit of 
$79.471 after charges and Federal 
taxes, equivalent to 59 cents a/| 
share on 134,370 no-par shares of 
stock. Balance sheet as of May 
31, 1930, shows current assets of 
$1,290,754, against current liabilities 


of $106,611. 





CAR MAINTENANCE 


Articles and _ special 
features on selling service 
at a profit appear in this 
issue on pages 7, 9 and 10. 











it must be remem- | 
. bered that the company entered this 


1930 | 


weakening the company’s 


The question of, 


MUFFLER ORDER | 


INVENTORIES AT LOW LEVELS; 
WASHINGTON SALES TOP 1929 


Used Vehicle Business Is Active in Most Cities, 


Survey Reveals; 


Are 


Allowances 


Being Watched Closely 


EW YORK, June 25.—Automobile dealers in the South 
are holding both their new and used car stocks to 
healthy levels and paying close attention to the trade-in 
allowances, with the result that, for the most part, they are 
in a healthy condition, according to a survey by represen- 


MACK TO EARN ITS 


New York, June 25.—On the 
basis of the company’s business so 
far during the second quarter of 
the year, there is a good prospect 
that Mack Trucks will not only 
show a substantial surplus over 
requirements for the quarterly 
dividend of $1.50 a share, but that 
results for the six months ended 
June 30 will show the dividend for 
the entire period earned with or 
| within a small margin. 

Preliminary estimates of the com- 
pany’s prospective earnings for the 
current quarter place net at ap- 
proximately $1,500,000, which, added 
to the first quarter's profit of $490,- 
709, would make the six months’ 
| profits approximately $2,000,000, 
against dividend requirements of $2,- 
289,960 on the 763,320 shares of out- 
standing capital stock. Estimated 
earnings for the second quarter, 
amounting to $1,500,000, would equal 
approximately $2 a share on the 
capital stock, which would compare 
with 64 cents a share reported for 
the first quarter of the year. 

The company’s business during 
the current quarter has proceeded 
on a fairly stable basis from month 
wo month. In view of present unset- 
tlement in general business, com- 
pany’s sales have been holding at 
| satisfactory levels. 





[ 


DIVIDEND, IS REPORT 


tatives of Automotive Daily News. 


. 


The survey, covering Washington, 
Atlanta, Louisville and Dallas, re- 


|veals that the aggregate new and 


used car sales in Washington have 
topped 1929 so far this year and 


that in Louisville the used car 
business has been particularly 
active. 


In North Texas, the dealers have 
been successful in stabilizing the 
used car market by watching the 


| trade-ins closely and agreeing on 


| fair prices for used cars to be sold. 


Shipments dur- | 


ling the second quarter have been | 


(Continued on Page 8) 


ASHINGTON, June 25.—The 

Washington Automotive Trade 
Association today fired a broad- 
side at pessimistic assertions that 
the buying public in the nation’s 
capital has lost confidence in the 
economic situation, with am array 
of figures showing that motor car 
sales in the first five months of 
this year increased 10 per cent. 
over the same period of 1929. 

From January 1 to June 10 of 
this year, the association reports, 
dealers here sold 21,070 used cars 
for district registration, as compared 
with 19,219 in the same period last 
year. 

Sales of 9,717 new cars during the 
same time this year showed prac- 
tically no change from 1929. 

Two other encouraging factors 
seen by the association are that re- 
possessions reported by the 130 deal- 
ers constituting its membership 
show a slight decrease, while the 
increase in cancellations of new 
orders has been less than half of 
one per cent. since the slump in the 
stock market. 

These facts are taken as indicat- 


(Continued on page 8) 


Link Belt Producing Promal, 
Newest Metal for Chains 


NDIANAPOLIS, June 
Link-Belt Company from its 
plant in this city has just an- 
nounced production of a new line 
of cast chains, embodying a new 
metal known under the trade 
name of Promal. This new chain 
is described as showing remark- 
able strength and durability in 
comparison with malleable units. 
Promal chains are the result of 
extended research, which had as its 
object the discovery of a unit that 
would provide longer life for drive 
and conveyor chains, operating 
under heavy loads or abrasive con- 
| ditions. Experimentation with cast 
| chain metals began about four years 
|}ago. Eventually there was discoy- 
| ered this method of processing 


25.—The 


|; chain material; 


|malleable iron, which so alters its} 


| physical characteristics as to make 
| it distinctly a new metal. 
| was recognized by the bestowal of 
the distinctive name Promal. 
Compared with malleable iron, the 
manufacturers state, Promal has an 


This fact | 


average yield point of 45,000 pounds, 
as against 36,000 pounds; an average 
ultimate strength of 65,000 pounds, 
as against 54,000 pounds; an ave- 
rage elongation of 14 per cent. as 
against 18 per cent., and a Brinell 
hardness of 170-190 as against 110- 
130. Compared with mild cast 
steel, annealed, Promal has an — 
rage yield point of 45,000 pounds, as 
against 34,000 pounds; an average 
ultimate strength of 65,000 pounds, 
as against 60,000 pounds; an ave- 
rage elongation of 14 per cent. as 
against 26 per cent., and a Brinell 
hardness of 170-190 as against 
120-140. 

Promal thus has to a high degree 
the qualities desirable in sprocket 
; great toughness to 
resist extreme tension without per- 
manent stretch; high strength in 
proportion to weight and size, and 
hardness that affords great reslis- 


(Continued on page 9) 
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Dividend Payments Hold __ tirosi iy tnelmse”eonenies ' | 
cessory group, this year’s payments | : 
Close to 1929 Records 272853 sits" | SPARKS from JJETROIT I ¢ 


|months compare with $9,304,834 | 
during the first six months of 1925. 
Aggregate payments by both motor 
(Continued from Page 1) and accessory companies of _$13%7,- 
i j in i , bert 391,289 compare with $37,187,713 im 
leading the companies to dip into company has omitted dividends en- 1925. an increase of $100,203.576. : 
a eh Paglerptyt Tang me gil a “The following tables compare Howard Coffin Honored 
quirements this year. They feel cer- Dividends have increased steadily; *7° ts for the first 
tain that they can start rebuilding for a number of years, reflecting dividend Pe s028 1929 and 1936 | * 8 # 
their surpluses in 1931. But if they | the increased prosperity of the jn- | 5!X months of 928, 1928 936 | 
Jose this confidence within the next dustry. In the motor group, pay-| and those of 1925: Visiti Week 
few months, dividend reductions on : ° : Bao siting ee 
a large scale may be expected in PASSENGER CARS AND TRUCKS 
the third quarter. 1930 1929 1928 1925 \ * * «#. 
General Motors payments in the $78,300,000 *108.750,000 +87,000,000 $15,484,797 e ’ 
first six months of 1930 amounted | Nash 8.190.000 8,190,000 8.190.000 1.638.000 Detroit's Wealth 
to $78,300,000 whereas in 1929, the packar 7'500.000 6.008.528 4.506.396 426.212 
to $108.750,000, a decline of $30.450.- Studebaker 4.413.180 4,710,938 687, 3.750, | d b Ed 
000. Dividend payments by seven- Hudson 3991650 3,991,650 3,991,650 _—1,980,000 | Fre Kings ury—Detroit wor 
teen companies including General Mack Trucks 2,289,960 2,266,875 2,207,034 


Motors in the first six months of Hupp 1.493.732 1,339,329 723,632 —————————————————————————— 


this year amounted to $116,924,638, Checker Cab 918,750 
against $147,284.737 in 1929 a de- wWillys-Overland 899,965 1,756,102 OWARD A. COFFIN of this city, and an official of the 


cline of $30,360,099. The figures for 00.000 1,600,000 —_—_1,200,000 75, 4 pmigual roles : 
General Motors include the ©xtra Whi 800,000 400,000 400,000 000, White Star Refining Company, has been honored by 
ayments in both years from profits Auburn 350,238 322,933 264.10 at} ae: 4 . > Renw iv . y ontin 
© the preceding year. In 1930, this Federal Motor 199.817 199 '817 187 869 20 election as alumni trustee of Br own Uni orsity. The action 
payment amounted to $13,050.000. Marmon 130.000 520,000 400,000 was taken recently at a meeting of the University Corpora- 
In 1929 it totaled $43,500,000. | Franklin ESS 299,330 149,687 . ./ tion in Providence, R. I. 
The difference of $30,450,000 in Brockway 83,351 232,336 n ‘ ¢ 
these two extra distributions ac- | Totals ai5,na8 This has been a great week in Detroit for visitors. 
counts for slightly more than the ACCESSORY COMPANIES ,; : . ; 
difference in the payments made 1930 1929 1928 1995 | large numbers of dealers from all parts of the country 
by the mtor companies Curing the rimken Roller Bearing.. $3,614,736 $3,614,736 $3,002,205 $2,400,664, have been visiting the motor car plants. 
er ony ‘ 7 Electric Auto-Lite 2.778,864 2,656,095 1,265,000 750,000 See * * + ; 
a -y accessory com- Electric Storage Battery. iy ger rrenyeee 1,598,346 genie TLY Detroit is a place of big business, because 
“we mar ; Phe Borg-Warner 2,153,727 341, $820, on r : s : os ed che ge 
epee core ro 2 oe — Sentech. Warner 1416 284 1971 000 1.799 984 1,629,242 | Fred L. Woodworth, collector of internal revenue, has 
amounted to $20.466.650 agsinst Motor Wheel 1.218.174 550.000 367,267 | just announced that approximately $22,000,000 was collected 
eee es Sree agains” _¢Midland Steel $48,137 729,580 435,000}: : Pet , ~ ras cel 
payments of $19,961,019 during feo coy- Haves 749 454 398 522 here in the second installment of the Federal income taxes. 
the corresponding period of 1929, FF daille-Hershey 629.436 578, The largest amount received came from a Detroit corpora- 
an increase of $505,631, - & Wire 618.750 326.040 . ‘ , » OF = I : 
The grand total for thirty-nine Young Spring ¢ ire... pape , 362500 tion, which in two checks tendered $6,350,000. The third 
. anies in 1930 : ts to$137.- Bohn Aluminum 528,627 . r : a ‘ _ 
ae 2 © $167.245 756 in 1929. E. G. Budd Mtg 515.676 2. installment will be due September 15. 
O91 209. ge s 1,290.4 «, " ne * 
a difference of $29,854,467. Budd Wheel . <08,71¢ =" OE SO ar ee 
; sae _4 Trico Products 468,114 D. U. Bathrick, Detroit zone sales manager for the 
A comparison of dividends paid Baton Axle .. 450 000 y ; ibe . f 
or declared during the first six timnen-Det 396838 396. Oakland Motor Car Company, has been made Great 
— of this — and —_ shows Clark Equipment 374,736 i .256 Lakes regional manager with headquarters at the factory 
hat seven motor companies are Thompson Products 315,792 262, 281, . . = a lead ee 
paying larner dividends than o, yeas | Briger ge Biraizon 3a 09 a ot sales, said: the odlur. day. Mr Saaheiok ou 
payments; three companies’ pay- ean las tae 152°809 299, 225.000 ° 75,000 , extensive career in the patie Pn field, having held 
ments are unchanged, and two com- Continental Motors ..... eat ea 104,338 704,338 | A ne ° : | 
panies have omitted dividends en- Totals $20,466,651 $19,961,019 $13,595,219 9,304,834 several executive positions with General Motors, in the 
tirely _. Grand totals. 137,391,289 167.245.756 131,811,043 = 37.187.713 = United States and abroad. He returned to the United 
Among the accessory companies, *In addition an extra dividend of $13,050,000 was paid July 2. S = fees Shae b he D rae f th 
fifteen are making larger payments ‘In addition an extra dividend of $34,800,000 was paid July 3. States last ecember to manage the WVetroit zone of the | 
during the first six months of this Including preferred stock dividends. Oakland organization. 
year; four companies have reduced sEstimated. es r * + * 
payments; two companies’ pay- ‘Combined common dividends of predecessor Hayes Wheel Company OME weeks ago the Automotive Daily News published an 


ments are unchanged; and one and Kelsey Wheel Company. : ; , : 
“aie : article regarding the scrapping of old automobiles at the 











FISK TIRE CONCENTRATION Rouge plant of the Ford Motor Company. At that time 


there was a great deal of secrecy regarding the plant at the 
AT CHICOPEE FALLS ONLY Ford factory. Now, however, the company announces that it 
/ TEMPORARY, OFFICIAL SAYS has wrecked more than 18,000 antiquated motor cars, and 








: ‘ : ; 
| patie Wee — corroborates the A. D. N. story in that the company is buying 
| Milwaukee, Wiss eune --—€- the automobiles from Ford dealers at a fixed price of $20 
| spite dispatches from the East that ~ * 
the Fisk Rubber Company would eacn. es re ¢ 
| hereafter concentrate production of OME of the automobile plants in this district are closed 
all automobile tires at its Chicopee ; : . ‘ 
Falls, Mass., plant. B. H. Pratt. for a period of two weeks, leaving only a skeleton or- 
'general manager of the Federa anizati in eac par > Some are taking inv 
—_ iii Gains, Cudeny. obs ganization in each de partme nt. ome are taking inventory, 
spirit |Mid-Western unit. declared that While others are following a precedent set the past two years 
| the arrangement is to be only tem- jn closing two weeks during the summer months for what 





| porary. ; ° P ‘ : 
| Perhe Eastern report stated that;is Called the annual vacation period. Some of the other 


. . 
of friendliness and | ee Cudsty ge wit Manutee- | plants are running full blast in order to have plenty of units 
Jur y 2y res an sunaries, | ‘ ° 
the change being made to reduce} 0M hand when new models will be announced in the very 


* . 
co-operation that | costs. Production of these lines will inear future. 
be continued, according to Mr.'! * 2 . 
6 ag Be mg Pasay ane oe song | The Thompson Products Company seems to be going 
at a rapid rate this year with all its plants working. The 
p Pp 


| h h present inventories have been de- | 
preval 5 t roug out — _ Thompson Company has just announced receipt of an 
. . order for 2,000 aircraft valves to be used in 100 Bristol- 
your entire organi- Jupiter engines being built by the E. W. Bliss Company 
zation, from top to | travel with PAR‘RAK larger aircraft engine producers in England, and is enter- 


ae 





BRO ee ee pte, 


eee Live dealers say: of Brooklyn. The Bristol-Jupiter Company is one of the 
ing productions in the United States through a special 








' 3 ape -ontract with the Bliss Company. 
bottom, makes it a Pe re anceenagiieatsdmatenes Wath: eink” 
| ' ALK about trips to Europe this summer among the 


[ | d . ae LOCKS automobile men of Detroit is not heard as frequently 
rea p easure to Oo Wee : UpOr jas last summer. Most of the men are staying at their desks 
bb . 4/ DOWN in this city and they will take most of their vacations in 

usiIneéss. : | ; getting acquainted with the beauty spots of Michigan, so 


Eucker Motor & Repair Co J (its; as to be close to home. 
—Eucker Motor i " i = 
Ridgefield Park, N. J. i$ .50 For This Real H. C. DOSS JOINS GLEANER 28¢r of the Ford Motor Company 











aoe 
Rack | ; a 
Luggage Rec assembly plant here, has resigned 


| (Denver and West, $6.50) 
COMBINE HARVESTER CO.'..4 become connected wth in 


OR years car owners have been asking 


. . 
Write or wire for for a real luggage rack that would fit Pk. - Gleaner Combine Harvesier Com- 
any car, leave the spare tire accessible, Kansas City, June 25 Se pany The company does a large 

learry a good 300 Ibs., and sell for around Doss. for the last four vears man- J: * < oe, 
hi d il | $5. Now your dealer can get it for you _ . , owner export business, particularly to 
ranchise details | PAR-RAK Baggage Master, # reuliy good- South America. The power plant of 
| looking, welded steel carrier that bolts on the combine is a Fordson tractor. 


| “ny bumper or bumperettes, rides close | TISTS OF FLEET OWNERS | A model also is made that is oper- 


around the spare tire, and pulls down , 
ated as a separate unit from the 


| henever you need it ~ 2 
| Send : 1,000 OWNING 100 OR MORE power plant. making it possible to 


| Send this slip for name of nearest dealer 

who can show you the PAR-RAKS } ] - ge my = a ea . . : 

WILLYS-OVERLAND, Inc. _ |} use et S252" | 1P00e Owninchte on Mone | H"cuRct a? SP 
; 300 JS -ET . S . , ? 

| 3, BUS FLEET OPERATORS Mr. Doss has been succeeded by 

PETERS & KUSSELL, Ine., Springfield Ob'o Showing in almost every case the | Dan Brown, who was assistant 


TOLEDO, OHIO lf ] Send illustrated folder for car owners and name | names of the men who control manager of the plant. 


? ; — pened or influence the automotive pur- - 
| Send dealer's proposition > si li >i 5. E 3 af oi) ae es 
WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. : | chasing policies. iver cities, | CLASSIFIED ADVERTISEMENTS 
aie os sees . ° . ~ aia , ca hd 
Fleet Owner List Co., 1817 B’way, N.Y. 'N THE AUTOMOTIVE DAILY 
Address AE REET a NEWS BRING RESULTS 
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June Volume of Jobbing 
Business Gains Over May 


JAMESTOWN, Mm Za 
A considerable 


June 25.— | lathe, 
amount 
activity is recorded in automotive 
jobbing circles throughout south- 


broke 
and reboring 

In Oil City, 
Rubber and 


equipment, 
machine 


f 
” Pa., 


a babbitt | 


the Pennsylvania 
Supply Company re- 
ports a fair volume of current busi- 
|} ness, although its hopes for a suc- 





Editor’s 
Column 


‘VERY dealer, if he is to do the 
4 largest possible volume of busi- 
ness at the lowest. cost, must adopt 
the policy that meets his own 











; industry producing 
| purposes 


for commercial 
but four years old, all 
The store that is ren- 


is 
realize this 


| dering the greatest degree of service 


must have credit accounts. 


Yet some of the most successful 
| Stores in ail lines of business are 
cash stores. As a rule, however, it 


| basis 


is more difficult to make a real suc- 
cess of a cash store than of a credit 
store. Many a retailer who has 
changed from a credit to a cash 
has found it necessary to 


change back again. On the other 


MEMPHIS JOBBERS SEE 
SUMMER AND AUTUMN 
SALES IMPROVEMENT 


Tenn., June 25.—G. W. 
Richardson, manager of the Stand- 
ardized Parts Corporation, reports 
trade a little off, but that conditions 


in the Memphis area look healthy 
for the summer and autumn. Re- 


Memphis, 









oe sani wie Shee AGRE cessful year are somewhat depen-} particular conditions. Before any | 2nd, those who have changed from placements and repairs demand are 
era Pennsylvania. The majority (gent on fall and winter business, changes in general policy are made | 2 ©@Sh to a credit basis have found fair, with still a good deal to be 
of the wholesalers report that | which, from all indications, will be! jt is important chat “the most | that they have gained little done in educating the public to 
{business volume this month has jin good volume careful study be Se of the facts A study may reveal that without make permanent repairs. 
been greater than it was in May, Tires. plugs, unit parts and other! jn the case. changing the policy at all the vol- F. Ozburn of Ozburn-Abston & 
although Mot up to the level of |smallequipment are moving in good "eee ee ume of sales can be increased ma- Co. has returned from California. 
1929, or even 1928. The volume of | yolume this month out of the ware- _ 4! business concerns cannot terially. It is usually revealed that Mr. Ozburn stopped in Colorado, 
business done in 1929, however, is | house of the J. A. Miller Auto Sup- °Perate successfully on one stand- any radical change will require an Kansas and other Western states. 
being discounted by the larger {ply Company, Erie, Pa. which ardized policy. The _independent additional investment of cash in the He observed that business seemed to 
concerns, due to the fact that | serves fourteen counties in New Tetailer cannot do business in €X- business. The policy adopted should be similar in the West as at home, 
last year was an abnormal one. | york, Pennsylvania and Ohio actly the same way that the chain pe carried through vigorously He said that summer trade at Mem- 
They are basing their current | In the more easterly section of Stores do. The small dealer cannot 'phis and the several branches was 
business comparisons with 1928. lthe territory, the Rochester Auto | 4dopt all the methods that the large fair but quiet in some lines. He re- 
There is a general trend of ex-|Supply and Radio Company, dealer is using. No two business NEW ENGLAND BOOSTERS ported that his machine shop was 
pansions and the taking on of addi- | Rochester, serving such communi- Concerns are exactly the same, and opened a few days ago and receiyed 
tional lines noticeable. In the larger| ties as Olean, Hornell and Corn- all policies adopted must be adapted PLAN OUTING IN JULY a fine reception. r ge 
communities it is planned shortly to|/ing, N. Y., and Bradford, Smith- | 0 the particular business if they Replacement parts trade. Mr, Oze 
open branches, and some firms have | port, Williamsport, Pa., has record- | are to prove effective. / _ . burn said. was fairly good il: : 
added considerably to their forces|ed a general increase in the vol-| Goods that run into considerable; Boston, Mass., June 25.—One of aseenrsan Rca - 
of salesmen on the road. As a|ume of business transacted this sums of — er which rad sold |the big events of the summer will r »- witt - 
whole, it is indicated that the de- | month, as compared with a month to peopie of limited means have to . . , vo man, Lewis oore, illiam aye 
pression is passing and rs fall and a. be sold on the installment plan if - ontineages ar — « pagal nard, Frank Coughlan, Ralph Green, 
winter business of satisfactory pro- | the maximum sales are to be real- gg age oe 1 of New Eng- Chartes E. W. Foster and Al Frasers 
ywtions is looked for. izec Sewing machine manufac- land to be held at Pemberton, All New England will be repre« 
wrhe metal furniture industry is| CREW-LEVICK WILL turers, a reg companies, Mass., in July sented by members present. A 
reviving somewhat. Important con- furniture dealers, the automobile Dan Tannen is chairman of the program of sports covers most of 
tracts have-been placed with 4 EXPAND IN JERSEY industry, the electrical industry and committee of arrangements, as- the day, with a dinner in the eve- 
manufacturers which will permit of | the airplane industry, which as an sisted by President James E. Red- ning. 
Operation at close to capacity late ! . F ‘ ‘ 7 — 
into the fall. This is especially true| Newark, N. J. June 25. — The 
with firms actively engaged in the|Crew-Levick Company, subsidiary) »....... 
production of automotive equip- | Of the Cities Service Oil Company, |) ¢*>~: 
ment. In the woodworking field,| has leased space in the Lefcourt- aS 
however, the depression is still ap- | Newark Building, here. Operations soe New {Ton : 
parent, although better operating | in northern New Jersey, in that area aie ’ 
conditions are looked for late in| extending from Toms River to the _§ 695 
New York state line, heretofore os 


the summer 
Holmes & Volz, Inc., 





handled from the Crew-Levick head- 


quarters in Philadelphia, have been ‘ Chassis 


Jamestown 






one of the largest wholesale auto- i 
motive and radio firms in the terri- | Shifted to Newark, Leo K. Lynch 
tory, is expanding. A contract has| coming here from Philadelphia to 





take charge. 


been awarded for the erection of a | ; 
Crew-Levick has twenty-five gaso- 


one and two-story plant, warehouse | _ \ 
and office building at Clinton and _| line and oil service stations operat- 
West 3d Streets. Officials of this|ing in north Jersey, including 
concern view the outlook for fall several in Newark, and a new ma- 


NPIS OM EE aI > 


j and winter with optimism, although | rine station opened recently just 
} admitting that business this month | south of the Outerbridge crossing at 
} has not been quite up to expecta- | Perth Amboy. There are about fifty 


Stations in the state below Toms 
River, according to Mr. Lynch. 
Plans are under way for increas- 


tions. It was. however. considerably 
better than May and about 20 per 


cent. less than in June a year ago. |_ : 
The firm of William H. Ritter, | ing the number of stations in north 
Inc., Elmira, has completed and is | Jersey to at least seventy-five before 
now occupving a one-story brick | the close of the current year, — 
and steel addition to its plant. Add- | it is to assist this program that the , b } il d th 
Si 
are eing lailed as the 


ing to its line of products this con-  Lefcourt Building office has been 





























cern has taken on the distributor- | established. One of the first masse 
ship for New Departure and Hyatt in expansion will be the enlarge- t I di t k | tit 
bearings. Mr. Ritter looks forward|ment of the company’s supply Ou S an ing ruc Va ueco le ds e 
to a season's business of satisfying | station in Legal Street, — aN 
volume and salesmen report calls | Newark, where the concern has a MODELS . , tew:; . . a: 
already on hand for numerous win- | frontage of 350 feet along the Penn- BEVEL AXLE : Before es buy ° truck, learn Stewart records Be 
ter items. Tires, unit parts and | sylvania Railrcad ; fapatngag se tor long life and low repair bills. They are out- $33 
oe moet A aie = ton 4 ne $ we bs standing in the industry. The Stewart buyer can \ 
The Pennsylvania Rubber and Sup- [RWS ee ee 1 = a. a y divide the initial cost of his truck by 5 years or 
C * y 7} a ¢ . mn ri. Zi ‘ . . . P 
Brie Pa has added new tauioment (MSSM Webs cM UID ae fae more. Many Stewarts are still in operation after 
, BA., bbs ° amiss 2 t& ° ‘ e . . 
at its plant. including a new drum NEWS BRING RESULTS , esi Fs me 8, 10 and 12 years of constant service. This 
- « . eg. e . 
— * 21 ton 6Cyl. 1990 ability to stay on the road and out of the repair 








shop year after year has earned Stewart a world- 























WORM AXLE 
—_— ring wide reputation as “America’s Greatest Truck 
uaranteed— | }ac8s| fe 
3 we . ae =n a The new Stewart 1 tonner offers a long list 
d = ° y gprs 6Cyl. 4990 & of mechanical features formerly found only on 
to prevent rum scoring p 67 ton6Cyl. 5700 the finest trucks plus the time tested and proven 
ta. me ig Stewart quality at a price that smashes all pre- 
Nonscor—the semi-metallic lining—has given new =  . cedent. From radiator to tail light an honestly 
meaning to brake lining economy—because of this rated truck built by exclusive truck makers 
unqualified guarantee. a entirely of truck parts 
It is standard equipment on America’s finest cars, | : arias 
it is standard replacement lining on many important | a) 
aa STEWART MOTOR CORPORATION 
Nonscor is easy to apply—maintains its adjustment | BUFFALO, N. Y f 
—cuts down wear and maintenance expense—allows Pa 
a smartly controllable stop with easy pedal, under all | Export Branch: 1 Broadway (Dept. 17) NEW YORK CITY, U.S.A. 
climatic conditions—preserves the drums. Cables: Stewartruk New York. Codes: Acme, Bentley. 
Ic is rightly called by service men—‘the garage 
mene friend”! To cut down brake service trouble— 
us? Vonscor! 
! 


MOTOR 'RUCES 






New) Ton 
| 6 cylinder 


i FLEXIBLE gg 
| BRAKE LINING ae 


Manufactured by 


} |] UNION ASBESTOS & RUBBER CO. 
J : " 1. “Stewart Trucks have won-—By costing less to 1 run 
(SE EO IT A AE EE ES fC mre 

















54th Avenue & 18th Street - - Cicero, 
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An Advantage to Be Pressed 


ANY years agd when all the automotive world was 
young, one of the leading dealers of that time re- 
marked: “If I didn’t have to bother with taking care of my 
customers’ cars, I would net just exactly twice as much as | 
do. That shop of mine just eats up the profits I make in 














sales. “The Windshield Regulator permits reisin 
q or lowering the windshield-with one hand 


. . . aie | 
In that almost prehistoric era of automotive vt dd 








SSE 





Pate eee eee ~ 





the dealer’s complaint was to a certain extent justified. Mak- ; 
ing sales was so easy and profitable, advertising was scarce- (WHAT has been termed one of 


ly necessary, overhead was slight and the merchant of that | the greatest sales training | ony selesmen to their organiza- 
- i ¢ 7 alilci Bie di . | schools in the automobile industry— ! tions are expected by many dealers 
time might have been pardoned for disliking his dirty, un-|,  ceries of five meetings, con- las & vanelt Uf te “aeeel* 


skilled and inefficient shop with its haphazard mechanics ducted over a period of ten days in | The thought behind the school 
: rails fr the unh: , st ars each of 12,000 Chevrolet retail|W¥@S the belief that most automo- 
and its wails from e unnappy customers, cans th ton ted Gene tal bile salesmen possess only the 
> : : es ae alice: ‘ an | vores s, 8 theory of selling, and usually are 

, But even if we forgive him, ae human | attended by 24,000 salesmen—has |forced to undergo long experience 
animal cannot discount the future, we still must holc 1M | just been completed by the Chevro- |and overcome many difficulties be- 


guilty of shortsightedness. While he could not be expected |let_Motor Company. | fore they are able to furnish pro- 
- So successful were the meetings | spective buyers with a fully satis- 


to look ahead to the day when motor vehicle owners would that Chevrolet central office offi- | factory exposition of the car’s fea- 
pay nearly ten billion dollars a year for maintenance of their |cials are considering making the|tures. The school would immedi- 


{ 


creased selling efficiency by their 
present staffs and the addition of 





icles i ave guess ¢ > after market was/“school” an annual affair. In ately put the salesmen in possession 
vehicles, he might have guessed that the as : t * | practically ever instance Chevrolet |of the experiences and methods of 
certain some day to be an asset and not a liability. [dealers reported their complete /|the most successful men in the in- 


At the present time there are, in round numbers, 50,000 sales personnel in attendance at | dustry. 
leach meeting, and in addition the All phases of the meetings were 


motor vehicle dealers in this country, most of them main-|"ice and ante Gale mee quel ot oak de Ge 
taining shop service. There are perhaps 50,000 independent! and were given permission to at-| pared by the central office of the 


»pair shops offering service to all makes and models of cars. | tend the sessions. In all, it is es- |Chevrolet Motor Company. Holding 
repair shop of s z : timated that an average of 40,000| the school was optional with each 


There are probably an equal number of acceenns shops and sales, office and service employees | dealer, but practically the entire 
tire dealers. There are some hundred of thousands of gas in Chevrolet retail stores attended | Chevrolet dealer organization re- 
stations, ranging from a single pump to an elaborate “super,” ¢@¢h of the five meetings. In- ' sponded. _ 


selling lubrication service, tires, accessories, soft drinks, | ; ; cz 
chewing oom, anes, dogs and ig have ro ' And CHEVROLET DEALERS \FORD ADDS DEALERS | 
£ x th all they divide up a yearly business of between 

$8,000,000,000 and $10,000,000,000. It is doubtful if any HOW MEETING ON IN KENTUCKY ZONE. 


other group of retail businesses, all catering to supplying a B ARD RIVER STEAMER Kwnied 
single product with maintenance, accounts for so impressive 0 i Louisville, Ky., June 25.—Through 
a volume of trade. os appointing six new dealerships in 
The point we want to make is that here is a volume of Leulevilie, Ky. June 25.—A total| taking up ome dealemhip in’ New 
business worth the best efforts of any group of retail mer- | of 178 Chevrolet dealers under the Albany, Ind., the Ford Motor inter- 
‘hants i ) . And any group which has an advan- uisville zone office were called in 
chants in the world A 8 I ; Louievi ” The visit teen dealerships, which will be in- 
tage in securing its share of this huge market and does not | for a conference here. e veting | or ae aeaines Er gies ce aon 
use that advantage, is missing a golden opportunity. dealers were from Kentucky and) appointment is made at New Albany, 


We want to ask the automobile dealers of America, with — —. = met me Seed Sine See — ae > 
. ° e - — Pori rwvie 3 , a , | boarae an 10 iver steamer a , . ’ . 
their manifest advantages in offering service for the vehicles |; ouisville and held their first busi- represented by the G. L. Cory Motor 


they sell, if they can analyze the situation and find any other | ness session on the steamer. There Company. 


= . 3 Pe ot} ” was a luncheon served at Rose Isl- In Louisville proper there are five 
answer to this hypothetical question’ | com, Gk. Wacken Ghabier, seameaer|eld deataea tea Wauiastie tacdace, 


;of the Louisville zone, and Verne! Monarch Auto Company, Summers- 
Murray, assistant zone manager, Herrmann Company, Schwartz, Clif- 


Benign Paternalism a ‘outlined many company policies, ford & Scott and Universal Car 
; , : factory duty to dealer and vice Company. , The Ditto Johnson Com- 
UR sister republic on the western coast of South Amer- versa. Se pany became a dealer shortly before 

A number of visitors stayed over | the first of the year. Two new city 


y ica, Chile, has recently achieved one of the foremost ang visited the new local plant the! dealers, named this sprine. are the 
positions in the world as regards the care and assistance it | following day, for several it being Boone, Bergenroth & Miles organi- 
their first visit to the new parts zation and Publix Motors. In the 


DT tetne’tn ite le aah At 
oT ‘. oe eeerree on nati hree fund: al laws depot. county are the Holder Motor Com- 

_ Chile now has in operation three fundamental laws, |pany, Buechel; rairdale Mosor 
which are applied through three institutions, known respec-, MILLER MOTOR CO. OPENS | Company at Pairdale and Martin 
eV 4 s 7 Sn — seneed ae ale , ee NEW SERVICE BUILDING otor ompany at effersonville. 
tively as The Bank of Obligatory Insurance, The Bank: for aw | Gee tt Males Waaker Gamemene of 


Public Employees and Journalists and The Bank for Private ,, Pittsburgh. Pg A grt St. Helens, Ky., was reappointed this 
7s spring, after having given up the 


Employees. The function of these banks is to provide insur- at 2633 West Liberty Ave., South | SPring, after having 
ance, old age, retirement and invalidism pensions. saute, cpaees ae nen Soles and bar yi ’ 
’ “ ‘ ‘ : . s s own / 

In operation the banks are supported by contributions from! Winiam H’ Miller and Heery & 
, dealers who had previously handled 


employees, employers and the state, based on quotas. Through | Miller, brothers, who have been Bod 
| I active in local automobile circles tor Other cars. No effort has been made 


these banks it is possible for every person who works for a | fourteen years. to place dealerships through shutf- 
living in Chile to provide against the chances of sickness, = Hing out other lines. The Publix 

Sips: rai borin “Length ae pee Lays | otors, Inc., is a new concern, the 
disability and old age. It is also possible for employees tO| SELLS 18 CHEVROLET ine af uke teen toe ao 
obtain money for home building through these state insti-| ROADSTERS AND SEDANS have a dealership for Gardner. but 


1d banks. | Kansas City, June 25—The Union that was several years ago. Ditto | 
tuted ba Chevrolet Company has sold a fleet | of the Ditto Johnson Company was | 


That country enjoys true prosperity whose citizens are | 6; eighteen new Chevrolet roadsters| formerly @ partner in another con- 
most completely protected against indigence and dependence 


public seems to have taken a long step forward in assuring | st. Louis and Tulsa. The cars will & Martin were all garage organiza- 
it. z > once and economic safety during their | be equipped with special governors| tions without dealership: Boone. 
its people of independe ae 8 ‘ F {limiting their speed to thirty miles’ Bergenroth & Miles represents new 
entire lives. per hour. money in the automobile business 


| Louisville and Jefferson county, plus | 


terests today have a total of thir- | 


In naming its new representatives | 
A. Ford has stayed away from naming | 


and sedans to the Vos Box Lunch own, eo had a Ford dealership, | 
> ens arccide . 7 P ife : gicter re._|Company. The cars will be used which itto took over in forming | 
due to the ordinary accidents of human life. Our sister re for delivery purposes in this city.|his new concern. Holder. Fairdale | 


One of the features of the meet- 
ings was the use of motion pictures 
of the “still” type in presentmg the 
subject of each session. In all, five 
films were used. The most novel of 
these was the one entitled, “Mr. 
Lilliputian Sells a Chevrolet.” It 
depicted a salesman explaining the 
features of the car to a prospect. 
Both figures were so reduced in size 
and the car's parts so enlarged that 
the men crawled into the cylinders 
to inspect the pistons, into the 
transmission and_ differential to 
discuss the gears; jumped, in diving 
| suits, into the oil-filled crank case 
| to examine the crank shaft. oil 
pump and bearings. and perched on 
| the instrument panel controls, spark 
| plugs, steering wheel, shifting lever 
;and other parts while these were 
|being explained to the purchaser. 
| Many dealers have asked permission 
| to retain the film for future use in 
|training salesmen and _ illustrating 
; the car’s advantages to prospective 
| buyers. 





| for the first time. Boone and Ber- 
| 8enroth have been successful in ice, 
|coal and other enterprises, and Miles 
is the automobile man of experience. 





| 


| COMING EVENTS 








JUNE 


23-26—San Franciseo, Cal. Meeting Amer- 
ican Electric Railway Association 

23-27—Atlantic City, N. J. American So« 
ciety for Testing Materials annual 
meeting at Chalfonte-Haddon Hall. 

26-28—White Sulphur Springs, W. Va. 
Steel Founders Society summer 
convention 

29-July 13—Posen, Poland. Intern 
Motor and [Transport Show one 


AUGUST 
26-28—Chicago, Ill. Society of Automo- 
tive Engineers acronautic meeting 
in conjunction with National Air 
Races 
SEPTEMBER 
22-26—Chicago, Ill. American Society for 
ot Treating meeting at Stevens 
ote 


29-Oct. 4—Pittsburgh, Pa. National Saf 
Counci) Annna! Safety Congress.” 
OCTOBER 
2-12—Paris. France. Automobile Salon 
6-11—Washington. D. ©. Sixth interna. 
tional Road Congress 
6-11—Washington. D. C. American \- 
builders’ Association Convent 
8- o—meres. Mich. Society of Automoe 
ive Engineers production mee 
at Book-Cadillac Hotel. =e 
22-24—Pittsburgh, Pa. Society of Automo- 
tive Engineers’ transportation meet- 


ing. 
00-05-—-5eaten England. Olympia Motor 
ow 


NOVEMBER 


6-16—Berlin, Germany. (nternational Aue 
tomobile Show 

8-15—Chicago. Il Automobile Salon at 
Drake Hotel 

10-14—Cleveland. 0. Motor and Equipment 
Association Show 

17-21—Cleveland, 0O. Nitional Stand; 
Parts Association Show sondese 

80-Dec. 6—New York Avtomobile Salon ag 


Hote) Commodore 
DECEMBER 
6-17—Brussels, Belgium. Automobile Exe 
hibition. 
JANUARY 
3-10—New York. National Automobile 
Show 


24-31—Chicago, Ill. National Automobile 
Show. 


i 
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Bet UNDER 
j one re ew fie . 


$5,000-and-over districts bought 22.6%, are buying 22.5% of Hudsons—bought 29.8%, are buying 22.8% of Reos 


$4,000-$4,999 districts bought 
$2,000-$3,999 districts bought 


26.0%, are buying 22.5% of Hudsons— bought 23.2%, are buying 17.0% of Reog 
49.2%, are buying 53.7% of Hudsons—bought 39.3%, are buying 55.8% of Reos 


Under $2,000 districts bought 2.2%, are buying 1.3% of Hudsons—bought 7.7%, are buying 4.4% of Reos 
Source: The News 1929-1930 New Car registration analysis 





{ 
Tue fair weather business flag is flying in New 
York. Over 800,000 drivers’ licenses were issued 
by the Bureau of Motor Vehicles to June 1930 
compared with 717,000 at the same time last year! 
New car sales in May exceeded last year, set the 
second highest month in sales history — New 
York City bought 14,182 new cars, the metro- 
politan district 20,141! And savings hank deposits 
in New York City and surrounding area have 
bulged into bigger billions than ever before! 

New York people have more money, are buy- 
ing more cars. Even last year, when Wall Street 
profits pushed up sales of high-priced cars, the 
middle-incomed districts ($2,000-$4,000) took 
50.7% of all cars, and 53.5% of cars priced be- 
low $1,950, which represents 88% of total sales. 
This year, they’re sending sales still higher—in 
the first four months of 1930, the middle-incomed 
bought 52.9% of all cars, and 56.4% of cars be- 
low $1,950. Mass families are to-day’s majority 
customers! 

Like most manufacturers, Hudson and Reo 
are getting greater volume in mass districts 
Hudson 53.7% of 1930 sales (49.2% last year), 
Reo 55.8% this year (39.3% last)! 

These cars were random-picked from the News 
1929-1930 New Car Registration Analysis, an 







HUDSON last year made 19.2°, (5.3.79 this year). 
and REO 39.33) (55.8° this year) of their New 
York City Sales in the $2.000-841.000 districts 





allocation of all city sales to the one-hundre 
districts of known purchasing power as establish 
by the New York University Bureau of Busines$ 
Research. Detailed findings, by makes and models, 
are available to executives 





requests on lettere 
head, please. 


EBECAUSE the mass market is on the rise, it 
warrants more mass merchandising, more mas$ 
advertising. In mass-buying 1930 you can’t expect 
high sales from low advertising coverage! 

Yet the two most-used morning papers hav¢ 
less than one-quarter of total circulation in volumé 
districts Paper “A” covers only one family id 
ten, Paper — only one in fifteen! 

The News does a better job in Star-terrilory—~q 
reaches seven middle-incomed families in teng 
concentrates 45% of circulation where most saleg 
are made. Has more high-incomed readers than 
any other paper (a quarter million in over-$4,000 
districts), and more in the rich suburbs—nearly 
200,000 copies cover every fifth family. It reaches 
more prospects and car-buyers everywhere becausé 
all New 
York reads The News! Small pages tell stories 


“mass” circulation covers everyone 
better because copy has less competition, greatet 
visibility. And costs less per line, per reader, than 


most combinations. Consider! 


BRONX PARK, District 6, in Bronx. Fang 
ilies with average incomes of $3,040 las 

year bought 1,212 new cars of which A 
were under $1,950. Sales rank in the uppeg 
third among the hundred city district 
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Bus Field Activities 


June 2i'+—The, sion from the Public Service Com- 
| mission to establish and operate a 
motor freight line between York 
and Williamsport, Pa. Service is to 
be limited to parcel freight pack- 
= weighing less than 750 pounds 
each, 











Trenton, N. J., . 
State Board of Public Utility Com- 
missioners has approved an applica- 
tion by the Jersey City and Nutley 
Bus Company permitting the opera- | 
tion of seven buses on the Nutley- 
Belleville-Jersey City route by way | 
of the Belleville Pike, and five buses | 
over Davis Avenue in the town of 
Kearny. 


9 


oo. 


Pompton Lakes, N. J., June 
The State Board of Public Utility 
Commissioners has approved an ap- | 
plication by Frederick Robertson for 
the operation of a bus line on a| 


Buffalo, June 25.—The Rochester, 
Lockport and Buffalo Railway Com- 


pany, which for many years has op- |route between Pompton Lakes and 
erated trolleys between these three | Mountain View. The line is to serve 
cities, is making plans to convert its|as a feeder for lines operated by | 


Public Service Co-ordinated Trans- 
port through the same territory. 


Nashville, 
tificate has been granted to the Red 
Ball Transfer Company to operate a 


entire system in a bus route, and 
will abandon its tracks in the course 
of time. 


Williamsport, Pa., June 25.—J. H. 
Hall, York, Pa., has received permis- 


freight line from Memphis to Ful- 
ton, Ky., via Jackson and Martin, 
Tenn. 


Minneapolis, Minn.,. June 25 
(UTPS). The Jefferson Trans- 
portation Company has bought the 
Red Ball Transportation Company 
of Mason City, Ia., and will add its 
376 miles of operation to the Jeffer- 
son, making a total of 1,800 miles 
of bus route in the system. The Red 





| 
Tenn., June 25.—A cer- 


| Ball runs to Albert Lea, Minn., and | 


termini, including Des 


jthree Iowa 
| and Waterloo. 


Moines, Spencer 
| Evansville, Ind., June 25. — The 
| Evansville, Suburban and Newburgh 
Railway Company, for several years 
|operating lines of traction cars be- 
tween this city, Chandler, Newburgh 
}and Boonville, Ind., will supplant 
| traction cars for passenger buses. 


Quincy, Tll., June 25.—The Mis- 
souri Transit Company, of which 
P. W. Fletcher is president, has be- 


gun operation of a twice-a-day pas- 
senger bus service between Quincy, 
Kansas City and St. Joseph, Mo., 
over State Highway No. 36 and as 
soon as the Missouri highway pay- 
ing is completed three buses will be 
operated daily over the _ route. 
Twenty-one passenger Reos and 
thirty passenger Whites are in use. 





Danbury, Conn., June 25.—Dan- 
| bury-New Haven bus schedules of 
jthe New England Transportation 
| Company have been changed to per- 
|mit better connections with the 
| Pittsfield railway line. 


| 
| Nashville, Tenn., June 25 (UTPS). 
| —The Tennesse Coach Company, op- 
erating between 
| Nashville, Atlanta, Chattanooga, 
and Johnson City. Tenn., are plan- 
ning to install radio sets on all of 
their buses. 
| installed and reception reported 
' fine. 


Knoxville and 


One trial] set has been | 


CHURCHILL SEES SALES 
INCREASES JUST AHEAD 


Detroit, June 25—Popularity of 
the Buick is definitely attested -by 
a recent compilation of sales figures 
for the first four months of 1930, 
which show Buick in third place in 
the entire industry in volume of cars 
sold. This position is now more re- 
markable, in view of the fact that 
many lower-priced cars trailed the 
Buick in rank. The cars holding 
the first and second places are both 
units in the lowest price field 

C. W. Churchill, general sales 
manager of the Buick Motor Com- 
pany, in discussing this Buick sales 
record, predicted a constantly in- 
creasing- volume of business in the 
automobile industry during the re- 
mainder of this year. 


CLASSIFIED ADVERTISEMENTS 
| IN THE AUTOMOTIVE DAILY 
S BRING RESULTS 




















AUBURN—6-85. 120 W. B. DURANT—“66" 6-cyl. 112 W. HUDSON—8-cyl. 119 W. B. NASH—Twin Ignition Eight. 133 W. B. STUDEBAKER-—Six. 6-cyl. 114 W. B. 
Sport Sedan 995\Sedan_............ . 1,095 (Four Speed Transmissi« A, Coach 1,050; Roadster ... .1,200 7 Touring .... 1,845|5 Victoria ......2,045 Club Sedan 935|Sedan .. 985 
Peer toint 1,095 Coupe (R. 8.) . oiane t _— 1,025 Coupe ....... 1,100|5 Phaeton ...... 1,300 2-4 Cabriolet ...1,875/5 Ambassador ..2,095 2 Coupe .. ..895'Regal Sedan 1,085 
lis . ” 4-dr. Sedan 5 liga Stan. Sedan 1,150|\Sun Sedan ..... 1,355 2 Coupe ..... 1,915|7 Sedan .......2,195 Tourer ........ 965'Landau Sedan. ..1,225 
AUBURN—8-95. 125 W. B. r. Sedan 995} w. B 2-4 Coupe ~ 1,975)7 Limousine . 2,385 4 Coupe 5 
‘ ; ong IDSON—8-cyl. 6 . 5 Touring (Ton- 
Sport Sedan... .1,195|Cabriolet 1,295 DURANT—“70." 6-cyl. 119 W. B. HUDSON—S-cyl. 12 :R—Di 5 
Sedan 1,295|Phaeton Sedan. .1,395 (Four Speed Transmission) Tour. Sedan 1.25017 Phaeton ee 3.508 en ee 7) 7 gy sete. ype 6-eyl. 315 bee 
B a ree 1,295, 7  Srrrriere ’ AND—8-cyl. 7 & 5 a > Sedan ; 195 
AUBURN—8-125. 130 W. B. Coupe (R. S.) ..1,195|4-dr. Sedan 1,285 Plena Roadster 1,025/Sport Gen a 1.115 2 Coupe ........1,135/Rega] Tourer. ...1,265 
Sport Sedan. .. .1,495|Cabrioiet 1,595 DURANT—6-14. 6-cyl. UPMOBILE—Century 6. 6-cyl. Coupe .........1,045/4-dr Sedan.....1:145 5 Tourer --1,145)Regal Sedan. . | 1,295 
Sedan 1,595|Phaeton Sedan. .1,695 (Three Speed Transmission) Com. Coupe.....1,145\Cabriolet ....... = 2-dr. Sedan 1, 065'\Custon Sedan...1'195 See tkvcees 1,195'Regal Brougham.1,295 
BLACKHAWK—6 or 8 cyl. 1271¢ W. B. 4:dr. Coach 725\*De L. Roadster. 935 4-dr. Sedan gr tae eg ins Phaeton o4.65'9 075 STUDEBAKER—Dictator. &-cyl. 115 W. B. 
5 Coupe 1,.995'4 Speedster 2.535 Business Coupe..785,*DeL. Coupe 945 Coupe (R. S.)..1,19 ORGICSE so 00 oo BM canemenin.6. -éyl. Standard. 113'¢ W.B. Club Sedan..... 1,195'4 Coupe .. 1.335 
5 Sedan 2.395|7 Ceb. Coupe 2.506 Sean GlaeethS) .c1s)<Deb. PBacton... 260 HUPMOBILE—Century 8.  8-cyl. 2-dr. Sedan..... 895|4-dr. Sedan......995 2 Coupe ...... 1,255.5 Regal Tourer. .1,385 
2 Coupe 2°395'4 Speed C.).2°735 Sais = rs = DeL. Sedan 975 Com. Coupe 1.345'Con. Cabriolet...1,450 Coupe ... 895;\Con Roadster.....995 Sedan ........ 1,295'Regal Brough’m.1,415 
2 Speedster 2.5351 : ee Coupe (R. 8.) _.1.395|Phaeton 1,450 Sport Coupe. ; 965|Pat. ae 1,060 5 Tourer 1,285|/Regal Sedan... .1,415 
BUICK—“40" 6-cyl. 118 W. B. Guar Teds Seedlitien Sedan - 1,306;/Roadster seeks eimammiint.0-eet Special. 113% W. B STUDEBAKER Commander. $-ey1. 
2 Bus. Coupe 1260/4 Spt. Roadster. 1,310 Business Coupe...995|*DeL. Coupe 1.155 HUPMOBILE—Series C. Standard. 121 W.B. 2-dr. Sedan $70|\4-dr. Sedan.....1,070 z + 
5 2-dr. Sedan 1.2705 Phaeton 1.310 Ft sata 4. ur BOS & ta = - Coupe ....-970,\Con. Roadster... 11070 2 Bus. Coupe , 1,495 4 Regal Roadstr.1,595 
s : 4 Sed: 1339 Stan Coupe DeL. Roadster..1,155 5 4-dr. Sedan....1,695|7 Phaeton (5 disc } 5 : . 5 Sedan 1'515|Regal Brough'm 1.695 
4 Special Coupe.1,300'5 4-dr. Sedan . ‘(R. 8)... 1,025|*DeL. Phaeton. 1,185 2 Coupe (R.S.)..1,695| wheels) Art) + par Coupe. ...1,040'Pat. Sedan -1,135 Victoria .._....1'8151Con. Cabriolet. .2°695 
BUICK—“‘50."" 6-cyl. 124 W. B. Stan. Sedan 1,065 *DeL. Sedan 1.195 =. Coupe Lat a Tyee Sedan (5. ae penn ES 1 4 Spt. sista” '1'345'5 Regal. Sedan 1'695 
4 Coupe 1.510!5 4-dr. Sedan...1,540 ‘Six wire wheels abriolet re isc wneels) ..2,om ae -E—6-cyl, De Luxe. 113'2 W.B. 5 Regal Tourer.1.5957 Sedan . .. 1695 
BUICK—"50."" 6-cyl. 132 W. B. ELCAR—75-A. 6-cvl. 117 W. B. HUPMOBILE—Series H. Standard Models. Sedan... Yo be pew RR STUDEBAKER—President. 8-cvl. 125 W. B 
7 P ; tseee o By } pads ,125 b . yt. . e 
4 Roadster 1,585'5 4-dr. Sedan 1,760 2 Roadster 995/4 Con. Landau. .1,265 54-dr Sedan. ..2,080|7 Phaeton (5 disc Sport Coupe 1,095|/Pat. Sedan c Fee 1,795|State Victoria... .1,99% 
7 Phaeton 1,595'7 4-dr. Sedan ..1,910 4 Roadster 1,245/5 Club Sedan. ..1,295 2 Coupe (R.S.). .2,080!_ wheels) 2,190 Phaeton 1,095) 4 Roadster 1,795|Con. Cabriolet. ..1,995 
4 De L. Coupe. .1,695'7 Limousine ....2,070 2 Coupe 1,245 5 Sedan .1.295 5 Vic. Conpe 2,100'5 Town Sedan (5 OLDSMO —-* at , State Sedan 1.995) 
5 Coupe 1,740 4 Coupe 1.265 ' 2 Cabriolet (RS)2.155! disc wheels)...2,190 v ‘s Wie Wheels 1i3te bf B. ctr ctainte 
CADILLAC—8-cyl. 140 W. B. ’ se ’ HUPMOBILE—Series U. 2. s rd poaneve quipment) STUDEBAKER—President. 8-cyl. 135 W. B. 
Fisher Custom +n fo. AR—95. 8-cyl. 123 W. B. 7 Sedan 2,495!7 Limousine 2,645 aa. © edan. . eeeloae Roadster. 4 ese 1,845 State Victoria... 2,295 
2 Coupe 3,296|5 Sedan 3.695 2 Roadster 1, 396 4 Con. Landau. .1,565 JORDAN—70. 8-cyl. 120 W. B. sy heey o 7 GeGgen ...«.. 2,09515 State Brough. 2,345 
| Seon Sedan. 349517 canna 3795 4 Roadster 1,53515 Club Sedan...1.595 sunshine Sedan | oF FS pak Coupe -1,020'Pat. Sedan -1,115 7 State Tourer.2,145/State Limousine. 2,595 
2 Con. Coupe. . 3,595|7 Imp. Sedan ..3,995 2 Coupe -1,545!15 Sedan 1,595 (collapsible) . . 1,495! P ma man ne - 7 State Sedan. .2,295 
$5 Coupe 3395 4 Coupe 1,565] JORDAN-—Standeré 90. 199 W. B ee — 8. 12712 W. B. sTUTZ—Standard. &-cyl. 1341¢ W. B. 
CADILLAO--8-2y1. 140 W. B. ELCAR—96. 8-cyl. 123 W. B. 5 Sedan .. .1,795|Coupe oon ek: OOD «660». RE 2 Coupe ...... 3,295|5 Coupe ....... 3,495 
Fleetwood Custom : onaeter 1 5 me Sedan : 1 JORDAN—Great 90. 8-cyl. 125 W. B. oe Phong ate 8. 13412 = = ; poses onal J 3 —. ee 3 
2 Roadste 3,450/5 Sedanette 4,595 oupe .645'4 Fleetwing Sed.1,695 «© gp . . 2,595 Bnasou soupe .........2, : 
oo el 4'1957 Imperial 4595 # Con. Landau.1,665'5 Princess Sed. .1,695 eg OO 728° |Playboy Road 4 Phaeton : 2025/5 Club Sedan.....2'275 Tor. Speedster .3.450/4 Speedstr (TC) .3,70€ 
5 Sedan Cabrio4.245'5 A. W. Phaeton4.700 4 Coupe 1,665: ard) ae 2.295] ster _.2,595 7 Touring ..... pipe Phaeton. .2,325 STUTZ—Custom. 8-cyl. 145 W. B. 
7 Sedan 4,295'Town Cabriolet .4,995 ELCAR—130. &-cyl. 130 W. B. Coupe iconvert-_ |\Speedboy Sport } Feng ¥ 2, 2 15017 : aes Limou.. y ‘405 Spectater 2 3745/4 Speedster (TO)3.0a8 
5 Imperial ‘: 395|Town Cabriolet 5.145 2 Coupe 1,945|4 Con. Landau..1,995 _ ible) 2.495! Phaeton 2,795 1. Coupe... edan Limou..2,485 5 Sedan ...... 3,855'|Cab. Coupe 3,995 
5 Imp. Cabrio. .4,445'Lim. Brougham.5,145 & seqan 1:995'4 Roadster 1995 JORDAN—Great 90. 8-cyl. 231 W. B. PACKARD—740. Custom 8 M4042 W. B. 7 Sedan ue ats 3,895|7 Limousine ....3,99! 
5 sopenette 01 5 Club Sedan. .1,995'5 Touring 11995 7 Touring 2 49517 ian Eien 4 Phaeton .....3,190/5 Sedan 3,585 7 Speedster 3,755 Com. Sedan 4385 
Ca yo Bo es ae sae i 4 Coupe 1,995'7 Sedan 2/120 7 Sedan Sian Gina... 2,695 2-4 Roadster. . 3.1905 Coupe .. 3,650 STUTZ—Salon. 8-cy!. 145 W. B. 
, sLAC—V-16. ° . *LCAR—12 7 - . y — tect Ole —- - oupe 3.2955 Club Ssdan 3,750 : 7905/7 . " 
Fleetwood Custom a SEOAR—190, 8-< = JORDAN—Speedway Series. 145 W. B. 7 Touring 35987 Sedan “3495 2 LeBaron Sed. .4.795/7 LeBaron Se-L1.5.195 
2 Roadster 5,350/Town Cabriolet aan pre ( Sedan 2,645 «ace Roadster “Sportsman” _ 2-4 Con. Coupe .3,350|7 Sedan Limous.3,885 6 LeBaron Brou4.995.7 LeBaron Trans. 
2 Coupe 5,800} (Leather) re en : Phaeton 5,550| Sport Sedan...5,550 4 Spt. Phaeton .3,490 6 LeBaron Sed.4995| Town Car "5.700 
2 Con. Coupe. .5.900/Lim. Brougham. 7,150 ELCAR—140. 8-cyl. 135 W. B. LA SALLE—8-cyl. 134 W. B. PACKARD—i45. De Luxe 8 14512 W. B. 6 LeBaron B-Li5,195|7 Fleetwood Trans. 
5 Club Sedan...5,950/7 Sedan * . po 4 Roadster 2,645/5 Sedan 2.645 Fisher Custom 7 Touring 4,585\5 Sedan ..4,985 § LeBaron S-Li5,195| Town Car 7,495 
; a Cabrio 5.950/5 ee priciest 7 - cor 4 Con Landau 2,645'5 Con. Sedan ..2,750 9 Goupe .......2.490'5 Town Sedan..2,590 4 Phaeton 4,585|5 Coupe .......5,100 STUTZ—Chateau Weymann. 134'¢ W. B. 
2 ween Ce ‘. ia A. W. Phaeton 7.350 ESSEX—6-cyl. 113 W. B. 5 Sedan ....-2,565;7 Sedan 2,778 a-4 “eeeer 4, 85/5 Cut Sedan ..5,150 5 atuntitie 4.146814 Lengchemes ..4.348 
7 Sedan 6.225\7 Imp. Sedan. ..7.525 2 Coupe 735|Brongham -.995 2 Con. Coupe ..2,589/7 Imp. Sedan. . .2,925 3 oo Sia ae 2-185 STUTZ—Chateau Weymann, 8-cyl. 145 W.B. 
5 Imperial 6,300/Town Cabriolet Coupe (RS) 750| Phaeton 925 5 Coupe .... on. Coupe.4,885'7 Sedan Limous.5,350 5 Ww penile. 
5 Imp. Cabrio. .6.350| (Opera seats) .8,750 Coach 765|Roadster 925 LA Ae , ae 134 w. B. * Spt. Phaeton.4,885 Ae emcees ciate Weymann 
7 Imp. Sedan...6.525|Town Cabriolet Stan. Sedan 825'Sun Sedan 995 « Phaeton 2.385|5 Sedan Cabrio. .3.725 PACKARD—Speedster. 134 W. B. Chaumont 4,545' Monte Carlo. .4,695 
2. - Fuacien yet — 8,750 —— eee . Oe : 2 Roadster 2:450'5 Sedanette 3.825 4 Phaeton . 5,200.4 Victoria 6,000 VIKING—8-eyl. 125 W. B. 
2 ) ag ones a a briolet FORD—Model A. 4-cyl. 10342 W. B. 7 Touring 2,525|5 Phaeton 3,995 4 Runabout -5,200'5 Sedan 6,000 5 4-dr. Sedan 1,695'4 Con. Coupe 1,695 
5 Ohad Soden: ‘Geesl (leather Pickup Op. Cab. 425/Standard Sedan LINCOLN—8-eyl. 136 W. B. PACKARD—Individual Custom. 14512 W.B, Brougham + 1,695 ey 
5 Sedan .......6.950! quarters) $0 Goeeeer : p> MAD 600 + spt. Touring..4,200/Town Sedan (2 24-dr. Conv. Coupe 6 Spt. Cabriolet YeNG—s-cxt, 195. W.. B 
Town Cabriolet.7,000;Lim. Brougham .8,750 5, :({! ren Cab nr bat L poneten 6°) 4 Spt. Phaeton..4,200/ windows) 4,400 (Derham) 6,334 (Brewster) 7,154 » Wire eel Equipment) 
5 Sedan Cabrio.7,125/Town —— Hy oe Tudex Sed “4 ‘es Ter Det Sedan 625 4 Spt. Phaeton (ton-|Town Sedan (3 4 o- ene '6 Spt. Limousine . $-@r Sesan Hp Con. Coupe 1,770 
Town Cabriolet.7,150|}Town Brougham — ~\ ale - neau cowl and | windows) 4,400 (Dietrich) 6.414) (Brewster) ...7,159 Brougham ' 1 
Coupe 495| «2 win.) 640 + . shame 
CHEVROLET. L 107 W. B. pene windshield) 4,400'5 Sedan 4,500 4 Conv. Victoria 6 Spt. Sedan Limo. VIKING—8-ceyl. 125 W. B. 
mosa _ an ; ft oe Een Seen 660 2 Club Roadstr. 4.4007 Sedan .-.....4.700 | (Waterhouse) ..6,514) (Brewster) ...7.334 s+ Brougham mp er yy 
peaeeer secisoore Coupe 625 ee ree eeredaige Cor......-B509 § Coupe 4,400/7 Limousine 4,900 4Conv. Sedan , {7 Laudaulet ang SP. Con. Coupe.1.795|- ” eGR 25m 
Snort Roadster 525/Club Sedan 625 FRANKLIN—Series 145. 125 W. B. LINCOLN—8-cyl. Custom. 136 W. B. (Dietrich) 6,694 : ‘Le Baron)....7,339 
Coach oo. +, 565/Sedan 675 Sedan 2495/ Vic. Brougham. 2,695 9 Coupe 7 Cabriolet (N. C. 6 Cabriolet [6 Spt. Landaviet _ VIKING—8-cyl. 125 W. B. 
|Special Sedan....725 Coupe ... 2,610'Con. Coupe 2,710 “ (Judkins) ...5,000) A. W.) by Le , Lie Beron)...6,706) (arewster) 7,494 Del. Brough’m.1,855|4 DeL. C. Coupe 1,855 
CHRYSLER—“‘6.”" 6-cy! De Luxe Sedan.2,670'Town Sedan 2.725 4 Coupe Sedan | Baron 6,900 © Gpene Seen anne! a. = 9.174 > De L. Sedan. .1,855 
. . Club Sedan 2,675' Pursuit 2,750 , } ——- ih aron). 89) (Le Baron)... .9, 
Business Coupe. .795! Phaeton 835 FRANKLIN—Series 147. 132 W. B (Le Bares) 5, 300) 7 gg el (A 7.009 4 Conv. Sedan 7 Cabriolet WHIPPET—96A. 4-cyl. 10354 W. B. 
: r ° ° ' r s 5 
Royal Coupe 4-dr. Sedan 845 re : , . ones va 5.600)7 C briolet ‘s Brewster) 6,904) ‘(Rollston) 9,849 Roadster (Con Coupe 525 
( s.) 835'Con. Coupe Salon Special. .2,715'!Limousine 3,070 (Judkins) a (Ss. &. 6 Sedan Limou. 6 Cabriolet % ‘ ’ 
— 3 ) L for Com. Pur.) .475|\Coupe (R.S 555 
Roadster 835, (R. S.).. _.935 7 Sedan ...2,875|Sedan Lim 3,125 Berline (3 win we (Le Baron)... .6,954 (Roliston) 9,984 ; ae x1 s 
- Roadster .. 2,885’ Speedster ‘5 wire (Judkins) ...5,600) .7,100 + Cabriolet \7 Cabriolet Roadster (R.S.). .505/Sedan . 585 
CHRYSLER—466. 6-cyl. 5 Pirate Tour. 2.885| wheels) 3,425 7 Limousine |7 Cabriolet (A.W. iL ).. 6.954! WHIPPET—98A. G-cyl. 11242 W. B. 
2 Business Coupe.995|Roadster (RS) 1a 7 Pirate Phaet. 2.970) (Willoughby) .5,900| non or semi- Pp Pinay ++ 6,866 (Holiston) - 10,000 Coach 7125| Roadster | 
5 Brougham 995, Royal Coupe(RS!1,075 - Ponda . 4 Con. Coupe col.) Brunn 7,200 ; a | oe 25! ; 
5 Phaeton 1,025/Royal Sedan. ...1,095 FRANKLIN—Costom. 132 W. B. ‘Daixich)...€.200:7 Gabrielet (fully (Le Baron)...7,889 Sedan _ s aan De L.).... 850 
CHRYSLER—70. 6-cyl. vesesreas Con *Holbrook-Avion 4 Con. Sedan ' collapsible) by PEERLESS—¢-ceyl. “61. 116 W. B. a Sedan (De L.)....850 
ste 3.725 S$ ; strich) ‘ 200 « ee " Sa VILLYS—98B. 6-cyl. = 
5 Phaeton .....1,295\Royal Coupe(RS) 1,395 ,opecaster,. 3.188] Sedan «ing seed = (Dietrich 6,600 Le Baron 7,200 2 Roadster ..996:4 Victoria 1,145 Ww cyl. 110 W. B 
2-4 R'dster (RS)1.345|Royal Sedan....1.445 pietrich Town Car ‘Dietrich Pirate MARMON—Big Eight 2 Coupe 1,095'5 Sedan .1,195 2 Coupe - -695/ Coach 735 
2 B'sin’s Coupe.1,345\Con. Coupe (RS)1,545 — (wood wheels) .5.200 Coupe 8,300 5 Sedan _.......2,720|7 Sedan . . -2,920 PEERLESS—Standard %. 118 W. B. je me ay A Pur.)iStan. Sed 798 
5 Brougham 1,345] Derham Cabrio] .6,100! 5 4-dr. Brough. 2'170|7 Sedan Lim. 3,120 5 Sedan ..1,495'5 Brougham 1,545 4 Roadster o) Sania Tae eed 850 
CHRYSLER—77. 6-cyl. Wire wheels 5 4-dr. Clb Sed 2 »710|7 Touring 3,17 2 Coupe (R.S.).2.79512 Cabriolet (RS).1 "595 4 Coupe (R.S.) 725 , : 
Business Coupe.1,395'Royal Sedan... . 1.495 GARDNER—Model 150. 120 W. B. 2 Coupe (R.S.).2,850 5 Club Sedan ..1,545 WILLYS—8-80. 120 W. B 
Roadster (RS). .1,665|4 Crown Coupe. 1,575 sport Sedan 1,945/Coupe 1.995 MARMON—79. 8-cyl. PEERLESS—Custom 8. 138 W. B. Stand. Co 1,245 D L Cou; 
Town Sedan... .1,445'Crown Sedan 1,593 Brougham 1,995\Sedan 2/045 2 Coupe (R.S.).1,99515 4dr. Club Sed.2,070 5 Sedan. .2.79/5 Brougham... .2,845 Band. Sadan | '1'306IDe Lene neaee: Bae 
— ons pm gy om ky aoe Roadster 1,995| 5 Sedan 2,020)2 Convertible ae 3 Coupe iB Ss )-2, 705) 7 Sedan 21945 pa ng =o "~~ spe pros oa 
( ’ .495Con upe ) 1,82: . > . 5 Phaeton 2,020} Coupe ( )..2,120 § u an ,845 7 Limousine 3,145 LYS- sHT—87. i-eyl, 2'¢ W. B. 
GARDNER—Model 140. 125 W. B. } , 
CHRYSLER—Imperial. 6 cyl. Seert Sedan on mroughane 1.645 > 4-41. Brough. . 2,070! ERERLESS—Master % 125 W. B. Roadster . 975| DeL. Coupe (RS).1,075 
2-4 R'ster (RS)2,995|7 Phaeton 3,195 Coupe . 1 645| Sedan "1665 MARMON—69. 8-cy}. 5 Sedan .....1,995|5 Brougham .2,045 Touring 975'Sedan . 1,075 
2 Stan. Coupe 3, 095\7 Sedan 3,195 + 3 —e 20 ( ) 1.619 2 Coupe (R.S.)..1,995'2 Cabriolet 2,005 Coupe -975|De L. Sedan 
I Roadster 1,645 2 Coupe (R.S.).1,495'5 Phaeton j ’ e 
5 Sedan 3.0757 Sedan Lim 3,575 GARDNER—Medel 136 122 W. B 5 Sedan .. | 1'590/2 Convertible 5 Club Sedan 2,045) Coach 975, (115 W. B.)...1,305 
2-4 Con Cc p‘(RS)3, pe 4 Spt. Phaeton. .3,955 : » —— ‘ tats = ° ° 5 4-dr. Brough. 1,565) Coupe (R.S.)..1,610 PIERCE-ARROW—Group A. 8-cyl. 144 W.B. WILLYS-KNIGHT—66B. 6-cyl. 120 W. B. 
5 Town Sedan Sport Sedan tao) Beensbom Heer} 5 4-dr. Club Sed1,565 7 Sedan 4,485\En. Dr. Lim.....4,685 5 sedan 1,795|Stand. Coupe 1.795 
- ‘ r scecspatal ee cannes .795) - 
CORD—8-cy1. 13716 W. B. — Egg - oe “4 ee MARMON-—Roosevelt. 8-eyl. PIERCE-ARROW—Group B. 8-cy!. 134 W.B. 5 Coupe ..... .1,795'4 Roadster 1,795 
Sedan 3,095|Cabriolet _ 305 GBS —f-eyl. Standard. 135 W. B. 2 coupe (R.8.)...950/2 Convertible Roadster 3,125 Con. Coupe ....3,350 WINDSOR—6-69. Standard. 126 W. B. 
Brougham 3,095'Phaeton Sedan :: 295 2 Coupe 845.2 De L. Coupe 5 Sedan ..985| Coupe (R.S.)... 995 Touring 3,125'4 Spt. Phaeton.. .3,425 « @hasien -1,045|Roadst 
> $O" i-¢ 5 Town Sedan...845| (R. SS.) 945 . PIERCE-ARROW—Gr B. 8-cyl. 139 W.B Oe ss sense 245 
DE SOTO—6-cy). : ; 5, 4 Vie. Coupe . one & So7h :3 4-dr. Sedan :1145/4-dr. Brougham 
R ste , . 2 Coupe (RS.)..895,5 De L. Sedan 9%5 " De luxe equipment can be had on the Vic. Coupe 3,475|7 Sedan 3,625 ‘ 45 
toadster 810 Coupe ‘(R. S 860 - . . 8952 8.) 995 Cabriolet ..... 1,245} (Custom) . 1.245 
. & nade , 2 De L. Coupe 9 Roadster ¢ 4 Marmon at a moderate additional cost. 5 Sedan 3,495'Club Berline 3,695 <4 oi ° 
Bus. Coupe 830/4-dr. Sedan 875 5 Univ. Sedan 895'5 Phaeton 1,015 Club Sedan 3,495'E Dr. Li 3.825 WINDSOR—6-69. De Luxe, 120 w. B. 
Phaeton 830! Convertible Coupe.945 Cabriol S).1.065 MARQUETTE—6-cyl. 114 W. B. ~ Sone n I Am 825 . 
DE SOTO—8-cy! GRAHAM i : Sa ] B 2 Bus. Coupe ... .990/Special Coupe PIERCE-ARROW—Group C. 8-cyl. 132 W.B. : gg ~~ A gy) 1398 
ii : ws +R M—t-ecyl. Special. 5 . B. 2-dr. Sedan 1,000! (R.S.) ...1,020 Club Brougham.2,695|5 Sedan .. 2,875 S-Gt. Oacs ” 
Business Coupe. . .965 Do Lane Coupe. .1.025 2 Coupe 1,195:5 Sedan .1,225 Roadster (RS). .1,020'4-dr. Sedan 1,060 Coupe .. 2,865 ba ll gp ee ag --+ 0+ «dae 
oadste ‘ 035 5 >'s )} 208) ’ iT a § -75. Sta - Row 
Standard Sedan. .995|De Luxe Sedan. .1,065 “ Coupe (R.8 1,42 " 5 Phaeton ig 1,020) ‘ : =e ; PLYMOL TH-4 eyl. S.) 6 7 45 none 120 MW. B. 
DODGE—Six GRAHAM—8-cyl. Standard. 122 W. B. NASH—Single Six. 114'4 W. B. Standard Coupe. .590\2-4 Coupe (R. S.).625 5 Phaeton ..... 1,245|Cust. Brough'm. 1208 
. aaee 2 Coupe (R.S.).1,445)7 Sedan (134 5 2-dr. Sedan 935\5 4-dr. Sedan 1,005 24-dr _ Roadster ; \5 4-dr Sedan 625 Roadster .1,395;Seda 1,395 
Business Couve 835 4-dr. Sedan 865 5 Sedan 1445 Ww. B) 1.745 2 Coupe .940'4 Cabriolet 1,005 VE | eee sie Con. Coupe ..695 Cabriolet G3 395}7 i (137wb) 1 "145 
Sin. Coupe (RS) .855!Phaeton — oon , 5 Conv. Sedan. 1.935 4 Roadster 975\5 De L. Sedan. .1,095 5 Phaeton 62 Vic. Coupe 1,395 
Roadster 855|Cn. Coupe (RS). .935 = ate ma a 4 Coupe (RS) ...980/Folding Landau.1,155 PONTIAC—6-cyl. 110 W. B. WINDSOR—6-75. De Luxe. 120 W. B. 
,E—Fi sa —— 2s ° al ° ° . ourm oe bi »} > Sed: 
DODGE—Fight. . GRABAM—6-o7. Special, 18 W.E. § Tonring 995 Coupe 745\4-dr. Sedan 825 5 Phaeton ..... 1,445/Cust. Brough'm. 1,595 
Roadster (RS). .1,095|Stan. Cp. (RS). .1.125 2 Coupe (R. 8.) acest Sedan (134 ’ oe NASH—Twin ienities Six. 118 WwW. B. Roadster } . 765 Sport Coupe ons Roadster 1595|Sedan 1595 
Cn. Coupe (RS) .1,195/Sedan 1.145 5 Sedan 1,598 . b ae PAS Re zee . a-dr Sedan 1345(4 Conve (RS) 1.208 -o.. Soden = Custom Sedan....875 Gapriolet 1,595'7 Sedan (137wb) 1,945 
rege 1? 4. " s¥ Sees nate tou pe a , “ “a Vic. Coupe 1,595 
. DURANT 40. ; 4-ceyl. 10% Ww. B. ; GRAHAM—8-cyl. 127 W. B. 4 Roadster 1'368) 5 4-dr. Sedan 1,415 REO—Model 15. 6-cyl. 116 W. B. Ng os. 125% W. BR 
Coupe ,- 695)/4-dr. Sedan 695 | sedan 2,025|2 Roadster (RS).2.225 * Cabriolet 1,385) Business Coupe.1,175|Spt. Bus. Coupe. 1,250 " 2. 
Spt. Roadr (RS) .595! 4 Coupe 2'025:2 Cabriolet «RS) 2.245 SH—Twin Ignition Six. 1281, W. B. Phaeton 1,195|Spt. Phaeton ...1,270 5 Phaeton ..... 1,545|Cust. Brough’m. 1,695 
DURANT—“‘60.” 6-cyl. 109 W. B. 2 Coupe (R.S.).2:22515 Phaeton wT a'295 H-—Twin Ignition Six, hla Ws ™ Coupe (R. 8.)..1,195:Spt. Coupe (RS).1,270 Roadster ...... 1,695|Secan 1,695 
Spt. Roadr (RS) .685/4-dr. Sedan 750 GRAHAM--8-cyl. 137 W. B " 7 Touring .....1,475|7 Sedan 1,745 Stand. Sedan. ..1,295iSport Sedan.....1,370 Cabriolet ...... 1,695|7 Sedan (141 wb). 2/045 
Coupe 685) i ey. . B. 5 Touring (Ton- 7 Limousine 1,920 REO—Model 20, Flying Cloud. 120 W. B. Vic, Coupe . . 1,695; 
" DURANT—“63." 6-cyl. 112 W. B i Phacten a aes, Cow!) .. 1.5061 Stand. Sedan. ..1,595\Sport Sedan ... .1,705 WINDSOR—8-92. 12514 W. B. 
(Three Speed Transmission) $ Town Geden 2:435)1 Pep "rwn Gara2sy .NASH—Twin Ignition Eight. 124 W. B. stand. Coupe...1,595'Sport Coupe....1,705 Roadster ..... 1,945|Vic. Coupe 1,995 
Coupe 845|Phaeton 925 7 Sedan 2°525|7 LeBar. Limo..4,505 5 2-dr. Sedan ..1,675/5 4-dr. Sedan ..1.795 REQ—Model 25, Flying Cloud. 124 W. B, 5 Sedan ....... 1,995|Cabriolet ...... 1,995 
dr. Sedan .....665, | , 7 Limousine .. 2,595} . (Recent price changes in bold face) Stand. Sedan. ..1,795|Sport Sedan. ....1,905 H Petite Sedan.1,995,7 Sedan (140wb).2.345 

















































































































































+ 





AUTOMOTIVE DAILY NEWS, THURSDAY, JUNE 26, 1930 


7 








Scientific Shop Plan Aids — 
Dealer’s Service Business 


By FRANCIS P. DAILY 


CIENTIFIC shop arrangement 

and care for the comfort and 
convenience of workers play an 
important part in the efficiency 
of the service department of Emer- 
son & Orme, one of the biggest 
automobile concerns of Washing- 
ton, D. C., handling Buicks and 
Marquettes. Their service depart- 
ment is also one of the largest and 
most active in the city. 

This firm celebrated its twentieth 
anniversary in February. Prior to 
1916 it specialized in Detroit elec- 
tries, then exceedingly popular, but 
since that time has handled the 
Buick, with steady and often sensa- 
tional] gaits in business. 

When jhe firm erected its new 
building about three years ago, it 
was decided to give the entire sec- 
ond floor of both old and new build- 
ings over to the service department. 
This man that 60,000 square feet, 
approximately, was to be devoted to 
service. 

The floors of both buildings are 
on the same level and there are no 
walls between, the area thus lending 
itself to a- flexible and _ scientific 
Plant layout. 

This service department now han- 
dies an average of 550 cars a week, 
with about 150 of that number need- 
ing only minor repairs, while the 
remaining 400 represent major shop 
jobs. 

Receipts: of the firm's service de- 
partment during May were $26,350, 


on the sale of parts used in repair 
work. April receipts were $23,050, 
with $6,500 additional accruing from 
parts sales. 

Emerson & Orme changed their 
system of bookkeeping a few months 
ago, but a steady increase in busi- 
ness is indicated by comparing e7r'\ 
summer business of 1930 with their 
figures for August and September, 
1929, these months being the earliest 
on which comparison can be made 
under the present ledger system. 

Service income for August, 1929, 
was $20,700, with $5,700 additional 
from parts sales, while in September, 
1929. the income was $19,300, with 
$4,250 secured from parts sales. 


| more or less indefinite amount 

It is possible that the mechanics’ 
| pay may drop when business slack- 
|ens in the winter, but it is also be- 
| lieved that it may hold up to 


| troubles, due to freezing, etc., pro- 
vide a heavy increase in work when 
cold weather sets in. 

Their present compensation is 
running so well above former stand- 
|ards under the flat rate system, it 
is pointed out, that they can suffer 
a small seasonal drop in income 
| without falling below the standard 
compensation they formerly 
ceived. 
| The only drawback in the flat- 
rate system cited was the fact that 
it necessitates the employment 


the routing of cars through the 
| service department. 
| The service department of this 


| firm is a complete daylight shop, 
| with cross ventilation. supplemented 
|by an automatic fan system. All 
| work benches are located under win- 
| dows, so that the mechanics may 
| secure the best air and light while 
| working. Efficiency 

| by the location of the stock and 
| tool rooms in the most central posi- 


| tion available, flanking the elevators. | 


| Rocker rooms and showers are also 
located in this area. 


Four showers, with an abundance | 
|of soap and towels, are kept con- | 


| stantly available for the mechanics. 


when their work is over or during 


up. During warm weather, it was 
pointed out, a shower during the day 
will refresh a man considerably and 
enable him to return to his work 
feeling comfortable and with added 
efficiency. 

The mechanics on the force do 
not specialize on any kind of work, 
even though some of them have 
special ability along certain lines. 





its | 
| present standard, since winter motor | 


re- | 


of 
| two or three extra men to handle | 


is also served | 


with an additional $5,750 taken in| 22¢Y may use the showers either | 


the day when they want to freshen | 


It is felt that it would be unfair, 
under the flat-rate system, to per- 
mit certain individuals to special- 
ize, and that it is better to require 
every man to be able to do every 
— of Buick work without diffi- 
culty. 


in the case of two men who have 
been trained 





all kinds of body work. These men 
;do not work under the flat rate sys- 
|; tem, since taking out body squeaks 
and similar trouble is such an in- 
dividual trouble with each car that 
it is not feasible to give flat esti- 
mates. 

An interesting point of the rou- 
tine of repair work in this de- 
partment is the care that is taken 
to keep upholsteries clean. There 
are a variety of seat covers and 
other covers used by mechanics to 
obviate any chance of soiling up- 
holsteries. This, it was said, was 
an extremely important point in 
securing customer satisfaction, 
since nothing is more likely to 
distract a car owner than finding 
an oil or grease smudge on his 
car’s new upholstery. 

The stock room of the depart- 
ment is very commodious and com- 
plete, occupying a space of 40 x 35 
feet. Though a branch of the 
Buick organization is only two 
blocks away, it is endeavored to 
| keep the stock of parts so com- 
plete that it will not be necessary 
to make any trips for parts. A 
trip for a spare part, it was pointed 
out, occupies at least 15 or 20 min- 
|utes of an employee’s time under 
ithe most favorable conditions and 
also delays a job for the same 
period. 

A complete stock record is kept 
by a visible card system, which is 
kept up daily so as to show the 
number of parts bought and sold. A 
complete inventory of stock is also 
| taken every six months. 


| Executives of Emerson & Orme 


attribute their heavy business 
|largely to the fact that the plant 
offers everythin needed for a 


| Buick car, the whole layout being 
| housed in a modern fireproof build- 
jing in a convenient location. There 
jis a gasoline station and accessory 

and tire store on the first floor in 
j}addition to the show rooms for new 
| Cars, 


Nash Dealers Get Factory 


Service 


The Emerson & Orme service lay- | 


out may be said to be divided in two | 


sections. There is a small shop on 
the first floor which takes care of 
minor repairs that can be accom- 


ished in a very short time, per- | 


aps as long as a half hour or even 
while the customer waits a few 
minutes. The service department 


proper takes up all of the second | 
are | 


floor. where all major 
routed and completed. 
Four entrances on the first floor 


jobs 


give access to the service section. | 
there are two out-| 
going and two incoming doors, but | 
in practice all entrances are some- | 


Theoretically, 


times used for incoming cars early 


in the day and al) for outgoing work | 


late in the afternoon. 

Three men are stationed at the 
first floor entrance to take care 
of customers and diagnose car 
troubles. Cars needing minor re- 
pairs are parked to one side for 
the attention of four mechanics in 
the small workshop on the first 
floor. Those needing more work 
are placed on one of the two ele- 
vators giving access to the second 
floor. At the entrance to the 
second floor service department 
are another trio of men who ex- 
amine the cars and give esti- 
mates and information as to when 
the work will be completed, and 
write repair tickets. 

The firm believes in just three 


hard and fast rules for the handling | 
One is that the cus- | 


of customers. 
tomer must always be treated with 


courtesy regardless of his or her | 
be | 


perturbation and demeanor. 
Another is that work must 


“Have You 
Qualified?” 








foc tn 
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Department Aid 





- 
A 


Message on Service 
- to the 


Nash Dealer 


By 





F.C. ROCKSTROH 
Territory Service Supervisor 


The Nash Motors Co 


HERE ws oF 
sugee 


douteedly a real need tor helptu 
towerd improving present stand 
The purpose of thes 
anous features of servnce de 
that are within the ope of 
facihnes, and to furmsh a 
to 


T 


paper or 
periment 9 






ards « + servnce 
‘ 
enagemen 
your organization and 
formula wuh the object that 4 will enable you 
vender 2 more satistactory grade of serve with a 
profit commstent with good busness 

In the last year or two, you have read and 
heard much valuable wnformanon abou service — if 
yeu would @ pare a blue print that would visualize 
® most periect service department, 1 would be of 
hetle use to the majyoruy of dealers, because nu could 
net be apphed to the inall dealer he does not 
have the number of cars to service and maintain im 
bus territory to warrant the use of all the facthues, 
«rsonnel amd orgamistion that are required by the 
cS metropolitan dealer Let us then, see what can 
be done to umprove present conden: of the aver 
age dealer kt will be necessary to take a few of the 
fammly skeletons ow of the closet in an attempt to 
wnyect some new bie mito some of these often neylected 
features of service department optraben 

First of all, you, Mr Dealer, must be a firm be 
hever om the value of service And the belief must 
be manifested by close contact, emhumasm and 
wutiatve wn your relations wath the service end of the 
busness If you canna do thu, dont expect 2 
mangle one of your employees to don Expect only 
incompetence. indifference, and everything else that 
gee: with that kind of management The magn on 


Poge These 
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ready to the minute at the time set | 


for completion, so that the 
tomer may be spared the annoy- 
ance of a needless trip or tiresome 
waiting. Also, if it turns out that 
a car needs more work than was 


originally agreed upon, the customer | 


is notified by telephone and his con- 
sent secured before this extra work 
is undertaken. 

This department insta 
rate system recommended by the 
. Buick organization about two 
months ago. While the new system 
has not been in operation long 
enough for executives to feel jus- 
tified in commenting decisively upon 
its advantages, it is felt that it is 
working out extremely well thus far. 

Thus far all of the approximately 
thirty mechanics employed in the 
service department have made more 
money than they did under their 
former wage rate of $1.50 per hour. 

Customers are reported as pleased 
and satisfied with the system of 
making a flat rate for each opera- 
tion imstead of awaiting a bill of 


Ccus- | 


led the fiat | 


By L. L. VIRGIL 
Service Manager Nash Motors Com- 

pany, Kenosha, Wis. 
THE NASH MOTORS COMPANY 
| 
has for several years assisted 
| its dealers in every way possible 
in placing their shops on a basis 
whereby they might be satisfactory 
'to the owner and profitable to the 
dealer. We furnish our dealers 
constantly with suggestions in the 
form of bulletins and also by direct 
educational methods at _ regional 
service meetings. Booklets are sent 
out not only covering actual me- 
chanical procedure, but also proved 
methods of contacting and retain- 
ing owner good will. Service sales 


and sold at a nominal cost, so that 
the dealer may by direct mail call 
to the owner's attention the matter 
of regular and thorough mainte- 
nance work, 

A special department 





is main- 


folders are prepared at the factory | 


, tained at the factory to assist the 
;dealer in connection with shop 
}equipment and special tools. 

The necessity of the service man- 


jager and the dealer having the 
|knowledge of what constitutes 
| profits has not been overlooked and 


| the accounting department 
|analyzes reports from the dealers 
|}and offers suggestions as to how 
| overhead may be controlled. 

| We have felt well paid for this 
| work, as reports from many of our 
'dealers would indicate that shop 
| profit and satisfactory service to 
| the owner go hand in hand. If the 
shop is not profitable it is very sel- 
dom efficient. Therefore, the Nash 
Motors Company believes that 
the shop is profitable, interests of 
the owner will be best served. 

The booklet illustrated, in which 
there are two articles prepared by 
members of the service department, 
gives some idea as to how far we 
go in being of assistance to the 
dealer. 





in the Fisher Body | 
Company school and specialize in| 


if | 


‘Customer Good Will Asset 
Of All Progressive Dealers 


The one exception to this rule is | 


By W. R. WEBSTER 


| Director of Service Willys-Overland, Ine., | 
knows | 


Toledo, O. 

VERY progressive dealer 

the value of customer good will. 
Such a customer invariably talks | 
your car and service and his influ- | 
ence is more valuable than the 
efforts of your best salesman as a 
“business getter.” 

The motor car dealer has several 
advantages over the independent 
service station, chief of which is 
that the dealer enjoys the first con- 
tact with the owner and usually has 
the owner's confidence at the time} 
the car is sold. 

In the subsequent headings be- 
|low we are making some definite 
suggestions that will. if followed, be 
'of value in serving the customer 
with a profit to yourself. | 

One of the first requisites of your | 
service organization is to make 
known to both local and transient 
owners your name and location by 
proper use of road signs, advertising, | 
etc. Proper signs should be placed | 
on your building and the entrance | 
and exit signs should be placed to) 
facilitate traffic. All useless signs | 
or displays should be removed, post- | 
ing only such information as 1s cur- | 
rent and for immediate attention of | 

| customers. The general appearance | 
|of the building exterior and the 
service department interior should 
be given due consideration in color | 
scheme and the paint should be} 
clean and in good condition | 

Cleanliness is one of the first im- | 

pressions an owner receives of your | 
organization and you can greatly | 
|improve the situation by cleaning | 
| the windows and floors and by the | 
removal of junk. A service station | 
| that does not pay attention to these | 
important items is not impressing | 
ithe customer that his work will) 
be done in a good manner, but | 
| rather slip-shod methods obtained | 

under these circumstances. | 

it 1s important in selecting men | 
| to meet the public that they be of a} 
caliber that value customers’ good | 
, will and that their recommendatilons | 
to owners. when taking orders for | 
repair work, be as economical as 
possible in keeping with good work- | 
manship; Jin other words. as though 


lhe were Spending his own money! 
Cour- | 


jrather than the customer's. 
| tesy is an outstanding asset at all 
times. and it is a commodity that 
|} vou should never be out of. as the 
|more you spend the greater amount 
; you will have. 

| A service salesman should present 
|}a good appearance. with proper 
clothing and readily distinguishable 
|on the floor, so that when an owner 
;comes in he will not have to be 
searching about for some one to| 
; wait on him. In fact. the service 
salesman should be ready and alert | 
at all times to give owners prompt | 
attention, which. without question, 
will please customers and impress | 
{them with the readiness and| 
| willingness serve at your place/| 


to 


;of business. Diagnosis is an im-| 
| portant item that should be given 
very serious attention: in other 


words, it saves unnecessary expense 
to the customer and time in the 
shop in correcting the mechanical 


| difficulties complained of by the 
customer. 
It is highly essential in service | 


sales work that vou use flat rates, 
which take the guess out of repair 
| work in properly advising the cus- 
tomer of cost before the work is! 
started. The days of time and ma- | 
terial are out of date and every live 
service establishment is using flat 
rates and compensation plan to! 
their mechanics, which, in the final 
analysis, promotes reduction in ex- | 
pense to the customer and prompt- 
ness in completing the job on | 
time as promised, to say nothing | 





reduction in overhead in the num- 
|ber of mechanics necessary to do 
repair work. 
Maintenance service includes gas, | 
oil, greasing, washing and polishing. | 
wheel alignment, tires, etc.. and is 
necessary attention which can be 
capitalized by your service depart- | 
ment when handled quickly and! 
efficiently with good equipment. | 
These activities will assist you in 
‘your primary undertaking—that of 
selling automobiles. It will. without | 
| question, bring into your establish- 
|ment many customers for this work, | 
| which, in turn, will give you a con- 
| tact in selling your product. 
| 


In order to efficiently and prop- 
erly handle repairs, maintenance 
|and preventive service it is neces- 
‘sary that your service department 
{be properly equipped with the 
necessary tools and equipment to 
handle these jobs, which pay a 
|}profit when properly performed. 
| Equipment should be installed to 
|reduce unnecessary time lost and 
| kept in proper operating condition. 

A lasting impression is made with 
the car owner by the proper use of 


'entire organization 


| nothing 





‘Chevrolet Brake 








covers to protect fenders and up- 
holstery, and it is also good busi- 


ness, which impresses the owner, 
by placing them on the car before 
it goes to the shop. 

It is important, upon completion 
of all repair work, that it be praqp- 
erly inspected so as to make sure 
that the work has been done right 
Nothing discourages an owner more 
than work improperly done and re- 
sults in loss of confidence in your 
Cleanliness of 
the car upon delivery should be 
given attention, particularly where 
extensive work done, as there is 
that so discounts work 
done as there is nothing that so 
dope and causes loss of owner's good 


| will, even though the actual repairs 


are satisfactory. 

Keep in touch with your owners, 
following the repair work done, to 
ascertain if the owner is satisfied, 
It is good business to call up within 
twenty-four hours after completion 
of the repairs to know if the work 
has been done in a _ satisfactory 
manner. This should be done by 
some one in your organization that 
is in authority and can get first~ 
hand any complaints that are made 
which will help you to correct any 
misunderstanding or dissatisfaction 
on the part of your customers. Fol- 
low up your owners if they do not 
return in a reasonable time for 
other wor, as it iss as important to 
do this as to seek out prospects for 
the purchase of cars. 

Every effort should be made & 
keep down overhead expense by 
systematizing your establishment, 
Many things under this heading are 
heat, light, water, unnecessary shift- 
ing of cars, mechanics waiting for 
parts and tools and other unneces- 
sary operations. 

Supervision in service depends @ 
great deal on co-operation and the 
necessary supervision is imperative, 
It is well to get the boys in your 
service organization together from 
time to time in little meetings to 
discuss ways and means and also 
bring you closer to them in helping 
them in their problems. which, i 
the end, will mean expansion 0 
your business and increased profits. 

A well-equipped service establish- 
ment, with competent mechanics, 
courteous attention and a reasonable 
charge for service work, quickly ren- 
dered, is the greatest asset a dealer 
can have and will bring volume 
business to his door. 


Improvement Cited 


By A. W. FREHSE, 
Detroit, Mich. 

Brakes and brake performance 
will be constantly and steadily im- 
proved. The greatest improvement 
at present from our own standpoint 
will be confined to the linings for 
more uniform coefficient, less scor- 
ing propensities together with long 
life, inasmuch as we have now 
solved most of the mechanical dif- 
ficulties. Our brakes today will run 
10,000 miles without any adjustment 
or attention of any sort. 

Our own ambitions, naturally, are 
for better brakes at less cost, and 
we are constantly working toward 
than end. 

Considerable work will be done 
on drum materials especially where 
extreme service is encountered, and 


in passenger car use where great 
uniformity of performance is de- 
| sired, 


TRANSCONTINENTAL BUS 
LINE OPERATED BY R. R. 


Newark, June 25.—The Jersey 
Central-Reading has entered the 
transcontinental motor coach field 
covering forty-two states, announce- 


ment was made today by W. V, 
Shiphey. passenger traffic manager. 

The Jersey Centra! - Reading 
Transportation Company the motor 
coach subsidiary of the joint rail- 
way system, has concluded negotia- 
tions with the Colonial-Atilantic- 
Pacific Stage System and connect- 
ing lines for motor coach operation 
and interchange of passenger traf- 
fic to and from all points on the 


| Jersey Central-Reading now served 


by highway motor coaches and con- 
necting with one of the iargest 
motor coach networks in the coun- 
try. The nation-wide service is now 
in operation. 

Thus, the company states, a2 Dag 
senger may purchase a ticket at 
New York, Newark, Elizabeth. Plain- 
field, Bound Brook, Somerville, 
Easton, Bethlehem, Allentown or 
like points for direct highway trans- 

rtation to the Pacific Coast or 
intermediate territory. 








. 
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Car Sales in Washington for 
First Five Months Top Year Ago 





(Continued from Page 1) 


ing not only that the Washington 
public is in sound financial condi- 
tion, but also that automobile owners 
are finding it sound business prac- 
tice to retain and use the cars they 
have bought. 

A statement issued by the associ- 
ation points out that many adverse 
and pessimistic reports have been 
heard in recent months to the effect 
that business is in a bad way. 

“We have been told that the pub- 
lic had no money,” the statement 
says, “and that those who had any 
were hoarding it. That certainly is 
not borne out by the sales records 
of automobile dealers in Washing- 
ton, which show a very encourag- 
ing gain over last year. 


“Although individual members 
have known that their sales sheets 
showed improvement, they were 
prepared by these depressing ru- 
mors to discover that the market in 
general would be less satisfactory, 
with sales decreased and camncella- 
tions and repossessions increased. 

“It was extremely gratifying 
and encouraging to learn, how- 
ever, that the situation in Wash- 
ington as reflected in the auto- 
mobile industry is sound. 

“That dealers are finding it 
less frequently necessary to re- 
possess automobiles, and _ that 





buyers who have ordered automo- 


biles are accepting deliveries, are 
highly satisfactory signs. 

“No dealer likes to lose sales 
through repossessions or cancella- 
tions, and it is equally true that 
buyers are not elated at the pros- 
pect of losing cars they have pur- 
chased. 

“Although some may have found 
it expedient to relinquish certain 
luxury items, records of the Wash- 
ington Automotive Trade Associa- 
tion show that the average buyer 
now recognizes his automobile as a 


sound economic investment in time |’ 


and energy, and makes every effort 
to retain possession of it even 
though he may be forced to let 
other less necessary properties go.” 

As compared with other metro- 
politan cities, Washington is pecu- 
liarly situated in the economic 
structure. There is only a small 
percentage of unemployment here, 
as the majority of the workers, to- 
taling approximately 56,000, are 
government employes, whose _ in- 
comes remain on a fixed annual 
basis under civil service. 

A large percentage of these gov- 
ernment employes in recent years 
have purchased homes in nearby 
suburbs in Virginia and Maryland, 
and are mostly dependent upon 
their motor cars for speedy trans- 
portation to and from the govern- 
ment departments. 


Atlanta Dealers Reduce Used 
Car Stocks; Salesmen Get Prizes 


ATLANTA, June 25 (UTPS).— 

a review of stocks carried by 
Atlanta automobile dealers shows 
that while, as a rule, dealers are 
carrying about the same number 
of new cars as in other years, 
there is the widest possible range 
in stocks of used cars being car- 
ried, with reductions from a year 
ago, in most cases. 

In the case of new car stocks, only 
One dealer interviewed stated that 
he had a lower stock of new cars 
than at this time last year, but he 
had only 50 per cent. as many new 
cars on his floor. This same dealer, 





incidentally, reported that he had 
reduced the stock of used cars about 
25 per cent., and had speeded up 
the average length of time a used 
car stayed on his floor from more 
than thirty days to less than twen- 
ty-four. 

This dealer reported the use of 
prizes to salesmen, in addition to 
their regular commission, for mak- 
ing the most sales during each | 
month served to keep them inter-! 


Louisville Used Car Sales Active; 
Business Shows Gain Over 1929) 


(value, but that from $500 to $1,200 it | 
|is hard to move them, and virtually | 


LOUISVILLE, Ky., June 25.— 

Louisville dealers are rather 
pleased over the fact that used 
ear sales have been active this 
season. For the first six months 
of 1929 total used car sales were 
4,424. Estimating 900 used cars 
for June. the first six months of 
1939 will show 5,024 used cars sold, | 
or a gain of 600 over last year, or 
a little over 11 per cent. At the | 
close of June, 1929, there were 
1,073 used cars on hand. It is es- 
timated that there will be but 1,200 
at the close of June this year, as 
against 1,372 on June 1, and more 
than 1,500 on the first of each 
early month in the year. 


ested and the used cars continually 
on the move. 

Dealers reporting used car stocks 
presented figures ranging all the 
way from 10 per cent. more cars 
than last year to 331-3 per cent. of 
last year’s stocks. Probably the 
best record in reducing came from 
one dealer who had reduced his used 
cars from 150 at this time last year 
to a present forty-five cars on the 
floor. Two dealers reported greater 
used car stocks; two lower used car 
stocks without giving figures; one 
reported a reduction of 25 per cent.; 
one a reduction of 35 per cent., and 
one a reduction of 662-3 per cent. 

Cars included in the survey were 
Buick, Oakland, Pontiac, Chrysler, 
Oldsmobile, Chevrolet and Ford. 

A point that might be noted is 


that dealers covering the state of | 


Georgia or the Southeast generally 
reported higher used car stocks on 
hand than those handling cars only 
in Atlanta, indicating that it is the 
inability of the small dealer in the 
South to move his stock that is 
holding back the movement to lower 
used car stocks. 


ithan Dallas dealers for used cars 


inspection for any and all dealers 

who are members of the associa- 
tion. 

This plan has practically elimi- 
nated overallowances on used cars 
in trades and has served as the key- 
stone in the stabilization of the used 
car business. 

Dealers in the smaller cities 
around Dallas cannot allow more 


RETAIL TRUCK SALES 


(Continued from Page 1) 


8,323 in the same states a year 
ago, a loss of 15 per cent., while 
Chevrolet’s registrations amount- 
ed to 4,678 as compared with 5,890 
a year ago, off 20 per cent. 

Several makes of commercial cars 
showed increases over last year, 
however, although the gains were 
slight in all cases.. The Brockway- 
Indiana sales were 166 as against 
128 a year ogo, while Diamond T 
registered 201 as against 100, and 
Republic 16 as compared with 15; 
Mack was close to a year ago with 
240 as against 259. 

Three states stand out with in- 
creases in May sales of trucks over 
the corresponding month of last 
year. These states are Idahtd, New 
Jersey and Utah. Another gtate, 
Delaware, fell only one unit short 
this year. 

Following are the registrations of 
the reporting states for May, as 
compared with the preceding month 
and with May, 1929: 


May May April 

1930 1929 1930 

Arkansas ..... 380 612 431 
Connecticut 745 875 800 
Delaware . te 180 145 
eo Pee 552 392 
TGRDO ...c00 one ee 136 230 
po | ee eo. 2074 2,602 2,113 
Maryland ..... 626 810 790 
Minnesota 1,357 1,459 1,659 
Missouri ...... 1,260 1,347 1,773 
Montana ..... 238 391 221 
New Jersey.... 1,529 1,488 1,584 
N. Carolina.... 631 699 612 
N. Dakota..... 311 470 373 
354s o'0 can 2,350 2,817 2,611 
oo 373 577 525 
Rhode Island.. 252 339 261 
S. Carolina.... 340 507 330 
S. Dakota 259 412 253 
BEE crn dnie one 239 168 271 
W. Virginia ... 490 589 586 
Wisconsin .... 1,312 2,216 1,723 
Dist. of Col.... 164 282 136 
Totals 15,722 19,528 17,819 


MACK TO EARN ITS 
DIVIDEND, IS REPORT 








(Continued from Page 1) 


uniform at around 800 units a 
month, a total which it is likely will 
be equaled in June and which will 
bring the shipments for the quarter 
to around 2,400 units, against 1,400 


impossible to sell used cars at over/|in the first quarter. Both operations 


$1,200. There was a time when peo- | and earnings thus far this year have 


ple would pay $600 or more for a| been considerably behind those of 


New car sales are ranging at | 
about 27 per cent. under new car | whereas 
siles for 1929. For five months of | 





1929 total new car sales were 4,745, | 
and for 1930, 3,426. In June of last | 
year new car sales were 1,133, mak- 
ing 5,878 new cars for the first six 
months. June sales of new cars are | 


per car less than a year ago; and| sales for the first six months. 


average of used car sales is only | 
about $16 per car under the average | 
at this time last year. 

Dealers report that used cars up} 
to $500 are selling easily for good' 


Ford in the first five months of | 
this year has sold 1,739 new cars, as | 
against 1,758 for the first five | 
months of 1929, or a loss of but 19) 
cars. 


good, large used car, rather than| last year, in line with the falling off 
$500 for a small new car, but that|in_the motor vehicle business. 

day appears to be past, due to style 
}and quality built into the small cars.| amounted to 


In the first quarter of 1929. net 
$1,429,587, or $1.89 a 
the outstanding stock, 
in the second quarter 
profits amounted to $2,481,541, or 
$3.28 a share. Profits for the first 
six months of 1929 were $3,911,128, 
or $5.17 a share on the stock out- 


share on 


| standing. For the full 1929 year, 


Mack reported net profits after all 


|} estimated to run approximately 734 charges of $6,841,068, equal to $9.05 
icars, or a total of 4,160 new cars|a@ share on the outstanding stock. 
| for the first six months of this year,|From these profits there remained | 
Used car stocks are valued at $48/or about 29 per cent. below 1929/a surplus of $2,307,319 after dividend | 


payments. 


AMERICAN RAILWAY ASS’N 


| HEARS R. K. STACKHOUSE General 


No. Texas Dealers Stabilize Used) atantic city, x. 3, sune 25— 


ALLAS, June 25 (UTPS).—The , 
used-car business in Dallas | 
and practically all north Texas is | 
pretty well stabilized, according 

to reports from dealers in a score 
of cities and towns. 


The used car sales in fifteen 
counties, including Dallas, during | 
the first six months of the year, | 


amounted to approximately 15,000} 
units, against 15,250 for the same} 
period last year. The June sales 
were about the same as those for | 
May. These used cay sales in these 
counties have been running around 
2,400 to 2,500 per month for the last 
year or more. ; 
Dealers declare the stabilization 
of the business is due to a reduction 
in the allowances to what the cars 


are really worth in trades for new/|tendent of stations and transfers of | General 


cars and the reconditioning of the | 
cars of late models before they are | 
offered the public. Dallas dealers | 
have a regular schedule for allow- | 
ance on used cars in trades for new | 
ones. The most of the service shops 
are operated on the flat rate basis | 
where labor charges are the same. | 
That makes it possible for the deal- | 
ers, say, to allow $200 on a 1928 car, | 
reconditioning it at a cost of $40! 
and put it on the floor at a price | 
around $250. And that is just about | 
what they are doing. 

The Dallas new car dealers 
make a regular weekly report to 
their association secretary of the 
used cars accepted in trade and 
what allowance was made for 
them. These reports are open for 


| Correlating the services of railroads| York on the Albert Ballin for a 


Car Market by Lower Allowance 


motor trucks was urged by R. 
Stackhouse, general superin- 


and 


the Pennsylvania Railroad, in a 
paper read before the annual con- 
vention of the motor transport di- 
vision of the American Railway As- 
sociation here. 

How railway traffic had been cut 
into by motor trucks was shown by 
Mr. Stackhouse in figures. In 1928 
the railroads hauled 63,260,249 tons 
of less-than-carload freight, a de- 
crease of 29.7 per cent. from the 
total in 1920, he said. The number 
of registered motor trucks during 
the nine years ended with 1929 had 
increased from 1,006,082 to 3,379,854. 
Twenty-two per cent. of the live 
stock received at sixteen principal 
markets in 1929 was shipped by 
motor truck. 


and expect to sell them for anything< 


IN MAY 11% BEHIND 


PINES MARKETS FINGER TIP CONTROL 











NEW and improved finger tip 
control switch for starting the 
motor, operating lights and sound- 
ing the horn has just been placed 
in production by Pines Winterfront 
Company of Chicago. This new de- 
vice was acquiréd among the assets 
of the Collier Company and_the 
Aid Manufacturing Company. Both 
were acquired recently by Pines 
Winterfront. 
Description of the new finger tip 
control switch follows: 








A single button in the center of | is 






























tor, operates the lights and sounds | 


the horn. Pressing down on the 
button sounds the horn as in the 
ordinary manner; turning the but- 
ton operates parking, driving and 
bright lights. Starting the motor is 
=e by pulling up on the but- 
on. 

That the foot may be kept on the 
brake while starting is an out- 
standing feature of this device. This 
is exceptionally convenient when 
the motor stalls on a hill 
The new finger tip control switch 

adaptable to most standard 


the steering wheel starts the mo-'makes of automobiles. 


BELDING SAILS; NAMED | 
SERVICE MANAGER OF | 
G. M. EUROPEAN REGION 


New York, June 25.—W. R. Beld- 
ing, general service manager of 
General Motors Export Company, 
sailed for Europe on the St. Louis 
to take over the duties of I. E. 
Loveland as service manager of the 
European region. Mr. Loveland will 
shortly return to New York for a 
vacation and new assignment. 

R, S. Crampton, equipment en- 
gineer of General Motors South 
African, Ltd., who has been on a 
temporary assignmrent to General 
| Motors do Brasil, returned from 
South America on the Western 
World. He was accompanied by his 
| family. R. A. Hooper, sales repre- 
| sentative of General Motors Ex- 
|}port Company, will saii for Porto 
| Rico tomorrow on the Lorenzo. He 
will be accompanied by his family. 

Walter Boyce, special sales rep- 
resentative of General Motors Ex- 
port Company in Porto Rico, re- 
turned to the home office on the 
Cottica. He was accompanied by 
| Mrs. Boyce. R, K. Evans, manag- 
|ing director of Vauxhall’ Motors, 
Ltd., Luton, England, sailed for 
England on the Berengaria, after a 
|short visit to the home office of 
Motors Export Company. 
Sponder, commercial body 
jig specialist of General Motors G. 
m. b. H., Berlin, arrived in New 








vacation and new assignment. He 
| Was accompanied by his family. W. 
|H. Thoresen, service manager of 
Motors International, 
| Copenhagen, will arrive from Den- 
|mark on the Gripsholm for a vaca- 


{tion and short visit to the home 
office of General Motors Export 
Company. 


A. B. Paddock, Cadillac-La Salle 
sales representative of General Mo- 
{tors Export Company, arrived in 
New York from Havana, Cuba. He 
was accompanied by Mrs. Paddock. 


MAC EWEN TRANSFERRED 
TO G. M. PLANT AT REGINA 
Regina, Saskatchewan, June 25.— 
General Motors of Canada, Ltd., an- 
nounces that P. B. Mac Ewen, for- 
merly of the engineering department 
at Oshawa, has been transferred to 
this city, where he is resident engi- 
neer. 








FORD TO BUILD DIESEL 
ENGINED CARGO VESSELS 


Detroit, June 25.—Plans are re- 
ported being considered by the Ford 
Motor Companys for the construc- 
tion of six to eight 6,000-ton Diesel 
engined cargo vessels, with a speed 
of sixteen knots or better, for oper- 
ation either in the intercoastal or 
offshore trades. The vessels are to 
be built in American yards, but 
there is no indication thus far as 
to when bids may be asked. The 
engines, it is understood, will be 
either of the Sun-Doxford or M. A. 
N. type. 

The Ford company is now operat- 
ing a fleet of six vessels, the motor 
ship East Indian and the steamers 
Lake Benbow, Lake Gorin, Lake 
Ormoc, Oneida and Onondaga. 
These are operated for the most 
part in the intercoastal trade, car- 
rying motor car and tractor parts 
to the company’s plant at Los An- 
geles from the River Rouge and 
Newark plants. The vessels also 
have made voyages to South Amer- 
ican povts on several occasions. 


CRUDE OIL PRODUCTION 
GAINS; IMPORTS ARE DOWN 


New York, June 25.—The Ameri- 
can Petroleum Institute estimates 
that the daily average gross crude 
oil production in the United States 
for the week ended June 21, 1930, 
was 2,598,850 barrels, as compared 
with 2,571,500 barrels for the pre- 
ceding week,. an increase of 27,350 
barrels. The daily average produc- 
tion east of California was 2,000,450 
barrels, as compared with 1,974,300 





barrels, an increase of 26,150 barrels., 


Imports of petroleum (crude and 
refined oils) at the principal-United 
States ports for the week ended 
June 21 totaled 1,896,000 barrels, 
daily average %f 270,857 barrels 
compared with 2,035,000 barrels, 
daily average of 290,714 barrels fo 
the week ended June 14, and a dail 
average of 277,286 barrels for th 
four weeks ended June 21. 
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| parts on a high-priced automobile - 
| chassis. 


Link Belt Producing Promal, "0.000 ron 
Newest Metal for Chains: and "power transmitting, chains 


monly been used. Promal chains 
are particularly 
four general classes of service: (1) 
Chain drives, elevators and convey- 





“AVERAGE YIELD POINT 


ors operating under gritty or abra- 
Malleable_ Iron ° Sive conditions; (2) chain drives 
/ where greater strength is required 


than the corresponding size of mal- | 
leable iron chain provides; (3) drag. | 
scraper and flight conveyors where 


Cast Steel, mz 


VW fi abrasion, and (4) heavy duty drives 
of comparatively high speed, short 

PROMAL } centers and large sprocket ratios. 
Details of the physical properties 
of Promal, with specifications and 
prices of Promal chains, 









No. 950. 


‘HEWITT GUTTA PERCHA 
SETS SAFETY RECORD 


Safety records received another 
| | boost when on May 10 the Hewitt- 
|Gutta Percha Rubber Corporation, 
| Buftalo, N. Y., completed one full 
| year without a lost time accident. 
Pound a es | This is all the more remarkable 
A bs corde in view of the fact that during 
the preceding sixteen months there 
| were thirty lost time cases reported 
|—mostly of a minor character, but 
leven so, sufficient to keep the op- 
| erator from working. 
This record did not 
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just happen, 

















management to operator, has con- 
tributed to this work. Equipment 
| has been carefully guarded—opera- 
tors 
way to do things, which usually is 





























| mittees—both of workmen and man- 
agement—keep the thought of safe- 
ty actively before the employees at 
all times. 

| Departmental meetings are held | 
|every month on company time, dur- 
ing which concrete cases are dis- 


(Continued from Page 1) 


chain driving a tumbling barre] has | 
lasted six times as long as_ the 
malleable chain it replaced and is 
still in operation. This particular 


ove ae & Set ke eee cussed, particularly the hazards of 


; : $ -} : ‘that particular department. At 
farge Tatio of retuan, (atts. Whe | first these meetings were conducted 
tooth driving sprocket to a 78-tooth | PY, the management, and even out- 

side speakers; now the campaign 


tance to abrasive wear. The com- 
bination of these characteristics in 
the new metal gives chains made} 
of it their durability. 

Due to their higher Brinell hard- 
ness, Promal chains withstand abra- 
sive wear far better than the usual 

‘ cast chain. It is also worthy of note 


, : driv yheel) ¢ é 
that Promal has an exceptionally 0g le uaa and aD irregular, | | has progressed so far that many 
} high yield point or elastic limit (25 | ~ Oe ’ : meetings are conducted with one 
During the past three years a of the operators as the chief 


per cent. higher than that of ave- 


considerable quantity of all sizes of speaker. This broadens the scope | 
Promal chain has been placed in/|of the work tremendously, and un- 
actual service and performance | feng oy 8 Fy —- a Se 
} “ or in setti u new recor 
data have been obtained covering The new p By A set by the em- 
practically all classes of duty. After | ployee is a continuous record of 
thorough trial, several chain users | two years without a lost time ac- 
have shifted their standard specifi- cident, and up to Saturday, June 21, 
cations from malleable iron to | t has been 408 days. 

Promal chain, among them some of | 

the largest makers of agricultural 
implements. The qualities of the 
processed metal have even extend- 
ed its use into special and, jobbing | 
work as, in one case, for certain | 
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rage malleable iron) which engi- 
neers recognize as of greater impor- 
tance than ultimate strength. In 
addition to having this high yield 
point, Promal meta] is tough and 
ductile, so that it withstands shock 
and fatigue loads. High tempera- 
ture reduces its tensile properties 
somewhat, but temperatures up to 
1,000 degrees F. will not cause it to 
| become brittle. es 
| Although laboratory tests indicat- 
ed the better wearing qualities of 
Promal chains when they were first 
developed, they were withheld from 
the open market for over three 
years to permit extensive field 
tests. For these tests, many chains 
were tried out in various industries 
through the co-operation of Link- 
Belt customers. A check was then 
kept on the performarice of Promal 
chains while subjected to everyday 
usage. The results have uniformly 
substantiated the laboratory tests. 
For example, one Promal chain 
in a Pennsylvania cement mill, 
running night and day in an 
atmosphere saturated with cement 
dust, has already lasted more than 
twice as long as the malleable chain 
used before and shows no evidence 
of serious wear. 
Promal 


In, qn , Ahio 


veyor it is merely a matter of lubri- 
cation, whereas on oven conveyors, 
| the cooling of the bearing must be 
| taken into consideration as well as 
lubrication. On the ordinary con- 


The Saginaw Automatic Conveyor 
lubricator, made by the Saginaw 
Stamping and Too) Company, Sagi- 
|}naw, Mich., is placed on the I- 
beam and the wheels are lubricated 
automatically with a wiper 
every time the wheel passes the lu- 
bricator. On the open type con- 


;}anywhere in the conveyor line, 


plant a whereas on oven conveyors, the Ju- 








The makers of Promal expect it | 


recommended for! 


the chain drags and is subject to| 


may be ob- | 


1 tained from Link-Belt Company, 
GE LTI ATE STR NGTH Indianapolis, by asking for Book} 


Cast Steel, mild a jbut is the result of a very inten- 

7 sive educational campaign whic 

Uf j20- 140A, has been under way in this plant 
| during the last few years. Every | «. 

PROF member of the organization, from | 


have been taught the safe | 


—— also found to be the best way. Com- | 


'in the past, 


| 


| 


Hall-Scott Makes 
Industrial Engines 


= - ere 











By C. G. PATCH 
Sales Engineer, Hall-Scott Motor 
Car Company, Berkeley, Cal. 
The Hall-Scott Motor Car Com- 
pany has entered the industrial 
engine field with a complete line, 


ranging from fifty h. p. to 350. The | 


engines have al] the inherent quali- | 
ties installed in Hall-Scott engines 


construction and interchangeability | 
of parts. These engines are not new | 
in design, but are the same as those | 
which have run for millions of miles 
in bus, truck and marine service 

Another feature of the Hall- Scott | 
engine is its accessibility and ease 
in which it can be serviced. Sim- 
plicity being a form of economy, 
these engines have been kept free | 
from any extras and non-essential | 
accessories. The cylinder head and 
overhead camshaft mechanism can 
be removed as a unit for valve 
grinding. Where fleets or a large 
number of these engines are em- 
| ploved, a 
kept on 

ground in, 


hand with the 
the entire time required 


for a valve grind or cylinder head | 


change being about thirty minutes. 

Chrome nickel cast iron is used 
in the cylinder heads and blocks. 
Aluminum pistons, alloy steel] con- 
necting rods with replaceable 


Automatic Lubrication for Conveyors 


vs enomnsces cee age = 4 
j 
4 
; 





brush | veyor the lubricator may be placed | 


bricator should be placed at a point 
where the trolley leaves the oven, 


| where it performs a double duty of 


automatically cooling and lubricat- 
ing the wheels. On conveyors over 
5,000 feet in length, two lubricators, 
one at 
are recommended. 





and feature their unit | 


spare head assembly is | 
valves | 


each end of the conveyor, | 


shells, alloy steel crankshaft, heat 
| treated. 
Model P-165—-An all-around in- 


dustrial unit for driving compress- 
ors, generators, powering excavating 
machinery, conveyors, pumps and 
;|many other applications; 50 h. p., 
at 1,800. 

Model P-167—The same as above, 
delivered 60 h. p., at 1,800. 
| Model 174—5x7-inch, 175 h . for 
oil well operation, Brice a for 
either mechenical or electrical] drive. 
|For pumps, generators, logging and 
other heavy duty service. 

Model 357—7!2x9-inch, 350 h. p.3 
|}equipped to burn either gasoline or 
|32-gravity stove oil. For pumping 
junits, stationary, electrical equip- 
| ment and oil field work, equipped to 
|take either mechanical or electrical 
drive. 


New Thermostat Controls 
Melting Pots 


The General Electric 
announces a quartz rod thermostat 
| for controlling the temperature of 
| soft metal melting pots for use with 
| lead, tin, babbitt, solder, etc. It is 
an inexpensive device with a high 
{degree of accuracy. 

The thermostat consists of an in- 
closed switch and a nickel-chrome 
iron tube extending from its base 
;and surrounding a steel piston and 
quartz rod. The thermostat has 
a temperature range of 450-950 
degrees F., and will control tem- 
| peratures to within plus or minus 
|14 degrees F. of its sett®Mg. The 
contacts are designed to carry any 
current necessary to operate an 
standard automatic control panel. 


1A Man Who Can 
Sell Cars Now 


Nineteen years experience in the 
industry who knows new and used 
car merchandising, and a respector 
of overhead. Have held the fol- 
lowing positions during the past 12 
years with three companies: Sales- 
manager, new and used. Sales pro- 
motion; District used car manager; 
branch manager; President and 
general manager. Now seeking a 
like connection or assistant to busy 








executive. Salary secondary to a 
permanent proposition with = a 
future. 
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Machine Automatically 
Welds Axle Housings [gym gem 
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The machine illustrated is de- 


Signed tor the manufacture of rear | 


by the electronic 
tornado process of automatic car- 
bon arc welding. It consists of two 
automatic welding heads and clamps 


axle housings 


for holding the housings. The weld- | 


ing heads are driven across the 
Seam to be welded and returned to 
the starting position, as shown, by 
automatically controlled — electric 
motors 
As the 
presses formed 


housings come fram 
in two parts, they 
are placed in this machine to be 
welded The jig which holds the 
housings is tilted down away from 
the welding heads toward the oper- 
ator while the housings are being 
inserted. The jig is then swung 
back into position and the two arcs 
Struck simultaneously. The _ elec- 
tric tornado heads travel across the 
seam, in opposite directions, fusing 
the metal together as they go. At 
the extreme end of the housing the 
heads strike a limit switch which 
automatically interrupts the arc and 
returns the heads to the original 


— - 





Haskins Refinisher 








| 


position, ready to repeat the cycle. 
The housing is then turned through 
180 degrees and placed into position 
for welding the reverse side. 

The welding current for this ma- 
chine is furnished by Stable Arc 
welders, manufactured by the Lin- 
coln Electric Company, Cleveland, 

A 400-ampere welder furnishes 
the current for each separate head. 

Six definite savings are cited 
which will result from the installa- 
tion of these new welders: Saves 
trimming of halves before weld. 
Saves trimming flash after weld. 
Saves broaching inside. Saves 
press operation of coining the rein- 


forcement. Saves cleaning out 
flash on inside by hand. Saves 
stock. 


The floor to floor production on 
this machine is about twenty-five 
housings per hour, the exact num- 
ber depending on the size of the 
center opening. The housings are 
prepared for this machine by coin- 
ing up the edges of the pressed 
halves. Those coined edges throw 
up a lip which increases the thick- 
ness of the material along the edge 
to be welded 


THIS IS A COMPLETE cleaning and polishing outfit employing an 


overhead rail and movable equipment. 


The system makes it possible 


_to perform the following operations in four hours and for which a 
charge of $15 can be made legitimately: Washing, including motor, 
fender rust removed, nickel polishing, respray rusted parts with black, 


top dressed, vacuum clean interior, polish body and fenders. A liquid 
called Lac-R-Shine is used for cleaNing. 
The maker has a complete merchandising plan and 


and a burnisher. 


dealer aids to help those who purchase the equipment. 


~ 





There also is a scrubber 


Made by R. 


G. Haskins Company, Chicago ‘ 





{number of 








The Ha-Lee crank pin re-turning 
tool is manufactured by the Auto- 
motive Maintenance 
Company of Chicago. It is designed 
to true up badly worn, tapered, out- 
of-round and scored crank pins to 
a round, parallel and smooth con- 
dition. The large knurled adjust- 
ing knob makes it easy to gradu- 
ally advance the cutting blade. 
Light feathering cuts are easily 
taken. The tool automatically finds 
the correct cutting position for the 
blade, irrespective of the size of the 
crank pin. 
iter. It is stated that an expert 


Crank Pin Tool Black & Decker Announce 


Machinery | 


It cannot dig or chat- | 


Shop Equipment That Saves and Serves 





| Portable Electric Polisher 








mechanic is not needed to operate 
lit. The tool must generate a round 
‘crank pin, because the pin must 
pass between the fixed distance, 
between the cutting blade and the 
opposite point of support on the 
jaw. It must thus generate a 
straight, parallel and smooth crank 
pin, because the blade is held 
rigidly parallel to the jaw. 





The power striper is 
priced within the reach of the 
smaller custom shop. Operating 
from any compressed air line, it 
comes complete with connections 
for standard hose line, which furn- | 
ishes constant pressure into the} 
barrel. The power keeps 


BODINE ADDS NEW 
ELECTRIC TURNTABLE 


The Bodine Electric Company, | 
Chicago, recently placed upon the | 
market the new Bodine Type RC- 
12 Electric Turntable. } 
The new turntable has an over-| 
! 
| 
| 
| 


Homan 


size fan which completely ventilates 
the stator and assures a cooler mo- 
tor. The new totally-inclosed re- 
duction gear has fewer parts and is} 
more compact and efficient than | 
the old unit. The double brake | 
governor has a steel brake disk | 
which cannot score and is silent. 
The motor and governor are sup- 
ported by four double springs pro- 
vided with dampers, which prevent 
vibrations traveling to the cabinet. 


LE BARON EXECUTIVE SAILS 
TODAY FOR EUROPEAN TOUR 
New York, June 25.—Ralph Rob- 

erts, vice-president of LeBaron, 

custom body builders, is sailing to- 

morrow on the Ile de France for a 

short visit abroad, where re will 

Study the recent trends and ‘*en- 

dencies in foreign body design and 

the potential market for bodies of 

American design abroad. The Le- 

Baron plants in Bridgeport, Conn., 

and Detroit are busily engaged in a 

new series of custom | 

bodies for fall delivery on such 
chassis as the Lincoln, Duesenberg, 

Packard, Pierce-Arrow, Chrysler, 

Stutz and Marmon. 


colors {| Cincinnati, O. 





mixed and produces a steady even 
flow of color from any position. It 
is adaptable to all types of striping, 
makes stripes and width desired, 
and can be operated on all kinds 
of work, including overhead striping. 
Made by Thomas F. Homan, Inc., , 


Sanding an 





One of the newest items in the 
line of the Nedco Company, Natick, 
Mass., is the Model S_ polishing 
machine, adapted particularly for 
rubbing and polishing lacquer, The 
speed of this machine is_ slow 
enough to avoid danger of rubbing 
through or burning the lacquer 
coat. The Model S may also be 
used for sanding operations where 
cutting speed is not essential or 
where the dust caused by higher 


~~ | time 


Homans Offers Power Striper 


cutting speeds is troublesome. 


out. 






> 

The new Black & Decker port- 
; able electric polisher operates at a 
| safe, slow speed of 1,200 revolutions 
per minute, weighs 8'2 pounds, and 
is priced low. 

Proper polishes are an important 
thing to be remembered, because 
they must be compounded for use 
with the revolving lamb’s wool pad, 
producing a hard, glossy finish on 
lacquer coats, and at the same 
. not clogging the lamb’s wool 
pad. 


Motor Industries Offer 
New Striping Tool 


A new type of mechanical striper 
that has recently been offered by 
the Motor Industries Company, of 
La Crosse, Wis. 


This new tool, known as the 
“Lightning Rotary Striper,” it is 
claimed, enables any one, without 


experience or skill, to successfully 
stripe automobiles. The principle 
of operation is the rolling of the 
stripe on the surface, rather than 
brushing or drawing the stripe. 

The instrument is a _ precision 
tool, finished in chromium plate 
and brass, substantially made in 
every detail. and very simple to 
adjust as well as easy to keep clean, 
Interchangeable parts tor control- 
ling stripe widths and guiding ac- 
company each striper. The instru- 
ment itself is very compact. 


d Polishing Machine 





The 
machine is ball bearing through-- 
It uses an eight-inch felt pad, 
lamb’s wool buff or flexible back- 
ing pad to take nine-inch abrasive 
disks. The motor is universal, of 


one-third horse power furnished for 
32, 110, 220, 240, or 250 volts, sixty 
cycles or less, AC or DC, no load 
speed at 1,000 r. p. m. 


is 


The weight 
eleven pounds. 
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_ New Thermoid Brake 
Chart Removes Guess 
Work From Brake Jobs 


One of the most difficult prob- 
lems in servicing brakes, as most 
service men will agree, is the selec- 


tion of the proper type of lining for 
the job in question. 
A man does not have to be 


around brakes very long to realize | 


that each type of brake has an in- 
dividuality all its own. One type of 
brake lining can no more be ex- 
pected to meet the individual re- 
quirements of every type of brake 
than one medicine can be expected 
to cure every type of illness that a 
doctor may encounter in the course 
of a day. 


WARNER GEAR CORP. TO 
ERECT FACTORY UNIT 
AT MUNCIE, INDIANA 








Muncie, Ind., June 25.—A new fac- 


|tory unit of the Warner Gear Cor- | 


| poration will be erected here and 
will be ready for cperation within 
six weeks, according to announce- 
ment by Ray P. Johnson, Sr., pres- 
ident. Employment for more than 
500 men will be provided when the 
j;new plant begins work, the an- 
|}nouncement Said. 
75-acre tract on one of the 
principal highways three miles west 
of here was recently purchased by 
the Warner Corporation, and will 
be the site of the new unit, which 
will include a one-story factory 
building 260x420 feet and a power 
house 60x120 feet, according to Mr. 
Johnson, 
When completed 


the plant will 


The service man is very much in| 


the same position as the doctor. He 


may be called on to reline the 
brakes of half a dozen different 
makes of car in a day. The only 


thing he can be absolutely sure of 
is that a single type of lining will 
not give best results on all of them. 
But he must make a decision. 

Realizing the need for reliable in- 
formation on the proper selection 
of brake lining, the Thermoid Rub- 
ber Compary. Trenton, N. J., maker 
of Thermoid brake linings, under- 
took to supply it. This proved to be 
no easy task. Months of the most 
intensive research followed. Find- 
ings were checked and _ rechecked. 
Every possible precaution was tak- 
en to guard against error. 

It was only in April of this year 


that the engineers’ recommenda- 
tions were issued in the form of a 
comprehensive chart. This chart 


shows practically every make of car, 
model by model. for the past five 
years, with a definite recommenda- 
tion as to the type of brake lining 
for best results on each. 

With this chart the service man is 
enabled to tell at a glance the 
proper lining to use on each car 
that enters his shop. 

The value of the thermoid chart 
te the service men was strikinely 
lustrated by the numerous calls 
for copies received from jobbers 
and dealers throughout the nation. 
In fact, so great has been the de- 
mand for the thermoid chart that 
the first edition. which was ex- 
pected to fiil six months’ require- 
ments, was exhausted in less than 
one month, and it was necessary Ww 
rush a second edition. 

The second edition, which has 
been revised to show the latest 1930 
model changes, is now being dis- 
tributed and many requests are 
coming in from those who already 
have the original chart but wish to 
get the latest revised edition. 


GASOLINE PRICES DIP 
IN CALIFORNIA BATTLE 


Los Angeles, *June 25.—Gasoline 
prices have slipped another notch or 
two throughout Los Angeles terri- 
tory following the price war launch- 
ed by dealers in San Francisco Bay 
District over the week end which 
brought the price of major brands 
of gasoline down to 14's and 15'z 
cents a gallon 

Similar prices were recorded here 
with a tendency on the part of many 
dealer stations not company con- 
trolled to post the lower prices. At 
the three chain stations handling 
Richfield, Shell and Standard gaso- 


line, the retail price remains at 16'» | 


avail- 
many 


cents, but these brands are 
able at the lower prices at 
independent stations 

Executives of the marketing com- 
Panies maintain that no further re- 
ductions have taken place in the 
tank wagon contract price to deal- 
ers, which recently was reduced to 
12% cents a gallon, from 15'2 cents 
Neither do ey contemplate mak- 
ing further decreases. 


EFNSURANCE RATES TO 
BE REDUCED IN KANSAS 
Tepeka, Kan., June 25.—Reduc- 
tions in automobile, fire and theft 
insurance rates, ranging from & to 
43 per cent., will become effective 
in Kansas July 1, according to an 
oral statement by Charles F. Hobbs 
state commissioner f ‘insurance 
The insurance companies are pub- 
lishing new schedules whieh will 
save the policyholders of the state 
an amount estimated at $300,000 on 
an aggregate premium collection of 
$1,500,000. Mr. Hobbs estimates the 
average reduction for the whole 

state at 20 to 25 per cent. 


TO CELEBRATE 
ANNIVERSARY 
June On 


F. W. D. CO. 
TWENTIETH 


Clintonville, Wis.., 25 


July 21. the Four Wheel Drive Auto 
Company here will celebrate its 
twentieth anniversary. From the 
force of 1910, consisting of the 
master blacksmith and his two 
helpers, the pay rol! of the com- 


pany has grown until today it lists 
about 750 people 


| have a capacity of 2,000 automobile Cc. M. ANGELL CHOSEN HEAD 


| 


transmission systems daily, the an- | 


nouncement _ said. The Warner 
company, with another factory here 
employing more than 1,000 persons, 
is @ unit of the Borg-Warner Cor- 
poration. 


TENNESSEE TO RID ROADS 
OF DEFECTIVE AUTOMOBILES 
Nashville, Tenn., June Me- 

chanically defective automobiles 

will be barred from Tennessee high- 
ways unless the owners have the 
defects corrected within forty-eight 

hours after being stopped by a 

patrolman, according to an oral 

statement by the chief of the state 


25. 


highway patrol, J. O. Davis. rhe 
ruling followed a recent ‘“save-a- 
life’’ campaign conducted by the 


during which car 
inspection 
as a 


highway patrol, 
owners were given free 
service of their automobiles 
safety measure. 


OF VESTA BATTERY CORP. 


Chicago, June 25.—At a recent 
meeting of the board of directors of 
the Vesta Battery Corporation 
Chester M. Angell was elected to 
succeed Ward S. Perry as president 


;} and general manager. Other officers 


of the company remain the same. 
This change was brought about due 
to the fact that Mr. Perry wished 
to devote his entire time to the 
commission and brokerage business, 


which he has been associated with 
for the past year. Mr. Perry and 
his brother, Lee J. Perry, still con- 


tinue as the largest stockholders of 
the Vesta Battery Corporation. Mr. 
Angell has been in the storage bat- 
tery business for over twenty years 
He has been with the Vesta organi- 
zation for the past thirteen years, 
during which time he has been re- 
search engineer, production man- 
ager, factory manager and vice- 
president. 


| SEVEN-STORY RAMP GARAGE 
PLANNED IN SYRACUSE 


Syracuse, N. Y., June 25—The 
Lincoln National Bank of this city 
has purchased the former Wieting@ 
Opera-House property and has pjans 
under way for remodeling the strue- 
ture into a seven-story ramp garage 
and service station. with accommo- 
dations for 300 automobiles. An 
archway will connect the garage 
with the bank and it it planned 
to allow an hour's free parking in 
the garage for all bank customers. 
Melvin L. King, local architect. is 
preparing plans for the revonstruc- 
tion of the building. 


HEACOCK ELECTED HEAD 
OF CATERPILLAR TRACTOR 
San Francisco, June 25.—Direc- 
tors: of the Caterpillar Tractor 
Company have eletced B. C. Hea- 
cock. first vice-president, to the of- 
fice of president, 


BUMPERS AND 
FENDER GUARDS 





. 





Built to your own specifi- 
cations in our big newly 
equipped Bumper Plant 


For years Stewart -Warner has been the recognized head- 


quarters for Bumpers and Fender Guards. 


Now, with an established reputation for quality and style 
—and with a great, newly equipped plant, fitted for 
straight-line production on bumpers and fender guards, 
Stewart -Warner can render the car factory a service even 


more complete than heretofore. 


This service includes the building to car factory specifi- 
cations, of bumpers and fender guards in any style or 


type desired and of the uniform quality for which Stewart- 
Warner products are famous. And with this quality goes 
the low prices which only efficiency methods and mass 


production make possible. 


Stewart -Warner’s experience in handling big orders means 
for you an assurance both of exceptional valuc, and of 


prompt shipments. 


Put us to the test. Let our Bumper Engineers consult with 
you on your next requirements. Stewart-Warner Corpor- 


ation, Chicago, Illinois, U. S. A. 














Samples of Stewart- Warner Craftsmanship 











STEWART-WARNER 


TRAFFIC TESTED PRODUCTS 
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Factories Are [JULY 19 


Factory 














E.quipment 


Always Buying (| “1c. 


_— 











i? ’S like food toa man. He’s just got to have 

it. Whether they buy a lot or a little, they 
won’t buy materials, machines and supplies— 
unless they are familiar with them and kept 


reminded of them. 


AKE them more familiar with yours. Tell 
your sales story to all important automo- 
tive manufacturers in the special Factory Issue, 


July 19. 


6 Kerits issue will be read by engineers, pro- 

duction men, shop superintendents, pur- 
chasing agents, and others who have any influ- 
ence or power in the purchase of all things a 


plant needs. PENETRATE 
, FACTORIES 
THIS WAY 


UR regular issues are read thoroughly, 

as indicated by the letters below. Im- 
agine the genuine interest factory men will 
take in the important news and features that 
will appear in the July 19th issue. 


“Automotive Daily News is passed around 
to all the Department Heads here at the fac- 
tory. ...’—From The Stewart Motor Corp., 
Buffalo, N. Y. 


“In the case of the Automotive Daily 

News, because of its being a daily publica- 

PG Rate Increase tion moving rather swiftly, we have found it 
advisable to have two company subscriptions 

to your publication. These two company sub- 

scriptions are routed to approximately thirty 


2500 Extra Distribution men... .’"—From The Olds Motor Works, 


Lansing, Mich. 
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